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FIRE COMPANY END 


Provision Adopted By Senate Permits 
Adequate Additions to Surplus With 
Penalty for Misuse 


SIX MONTHS FOR ADJUSTMENT 


Analysis of Measure Shows it Not to 
Be as Strenuous as Officials at 
First Believed 
The Revenue Bill which was adopted 
by the Senate on Monday and which 
has gone to a conference committee 
tc be reported on in ten days, is gener- 
aliy acceptable to fire company offic- 

ais. 

Some company men, however, be- 
licve that the bill constitutes a serious 
menace to fire insurance companies in 
accumulating adequate reserves’ for 
conflagrations, etc. They say the tax- 
ation of 10 per cent. of earnings not 
distributed to stockholders within six 
months with a penalty of an additional 
& per cent. has a tendency to cause 
companies to disregard the making of 
necessary reserves because of the un- 
certainty of being forced to pay the 
15 per cent. tax on a portion of their 
earnings and has a tendency to de- 
preciate the security of fire insurance 
protection in the event of a conflagra- 
tion. 

Provisions of Bill 

The provisions of the bill affecting 
the companies read as follows: 

“(2). Section ten of such act of 
September eighth, nineteen hundred 
and sixteen, is hereby amended by add- 
ing a new subdivision as follows: 

“(bh). In addition to the income 
tax imposed by subdivision (a) of this 
section there shall be levied, assessed, 
collected, and paid annually an addi- 
ticnal tax of ten per centum upon the 
alwount, remaining undistributed six 
nonths after the end of each calendar 
year, of the total net income of every 
corporation, joint stock company or as- 
sociation, or insurance company re- 
ceived during the year, as determined 
fer the purposes of the tax imposed by 
svch subdivision (a), but not including 
the amount allowed as a credit under 
subdivision (d) of section twelve. 

“The tax imposed by this subdivi- 
sion shall not apply to that portion of 
such undistributed net income which 
is actually invested and employed in 
the business or is retained for employ- 

(Continued on page 12.) 
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FIRE AND ALLIED BRANCHES OF INSURANCE 


Fire, Lightning, Automobile, Commissions, Explosion, 
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SPRINGFIELD 


Fire & Marine Insurance Co. 
Cash Capital $2,500,006 90 


HE SPRINGFIELD for two-thirds of a century has 
transacted business solely under its own corporate 
name, without annexes, underwriting agencies or 

subsidiary companies. An agent of the SPRINGFIELD is 
not a half, a quarter or any other fraction of an agent, but 
is vested with the rights and dignity of an undivided repre- 
| sentative of an undivided and independent company. The 
SPRINGFIELD stands today pre-eminent among American 


fire insurance companies. 
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THINK DEFERRED 
DIVIDENDS AND 
RESERVES EXEMPT 


War Revenue Bill Passes Senate— 
Being Closely Studied By Life 
Insurance Men 








INCOME 


INTERPRETING TAX 
Senator Jones Tells Senator Calder 
He Believes Bill Clearly Exempts 
Certain Funds 


The War Revenue Bill has passed 
the United States Senate and is now 
in conference committee. 

Among other features of the income 
tax amendments of the bill the follow- 
ing paragraphs are of particular inter- 
est to a large number of life insurance 
men: 

(b) In addition to the 
tax imposed by subdivision 
this section there shall be levied, 
assessed, collected, and paid an- 
nually an additional tax of ten per 
centum upon the amount, remain- 
ing undistributed six months after 
the end of each calendar or fiscal 
year, of the total net income of 
every corporation, joint-stock com- 
pany or association, or insurance 
company, received during the year, 
as determined for the purposes of 
the tax imposed by such subdivi- 
sion (a), but including the amount 
allowed as a credit under subdivi- 

(d) of section twelve. 


Undistributed Net Income 

The tax imposed by this subdivi- 
sion shall not apply to that portion 
of such undistributed net income 
which is actually invested and em- 
ployed in the business or is re- 
tained for employment in the 
reasonable requirements of the 
business. Provided, That if the 
Secretary of the Treasury ascer- 
tains and finds that any portion of 
amount retained at any 
time for employment the busi- 
ness is not so employed or is not 
reasonably required in the business 


a tax of fifteen per centum shall be 
levied, assessed, collected and paid 
thereon, and the finding and ruling 
of the Secretary of the Treasury in 


income 
(a) of 


sion 


such so 


in 
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any and all such cases shall be 

conclusive and final. 

In the opinion of insurance men the 
black face lines mean that deferred 
dividends and contingency reserve ac- 
cumulations are exempt. James H. 
McIntosh, general counsel for the New 
York Life, who was in Washington last 
week, received that impression after 
talking with Senators Simmons, Smoot 
and others, and he was desirous of 
having an amendment introduced which 
would make the section read as fol- 
lows after the word “business” above: 

Suggested Amendment 
“Or is held by life insurance com- 
panies as a contingency reserve or as 
accumulations under deferred dividend 
policies,” so that the clause when 
amended would read: 

The tax imposed by this sub- 
division shall not apply to that 
portion of such undistributed net 
income which is actually invested 
and employed in the business or is 
retained for employment in the 
reasonable requirements of the busi- 
ness or is held by life insurance 
companies as a contingency re 
serve or as accumulations under 
deferred dividend policies. 

Some of the Senators do not think it 
necessary to introduce this amend- 
ment, saying that the wording of the 
clause as it stood in the bill was plain 
enough that it was not meant to In- 
clude under the 10 per cent, tax the 
portions of undistributed net income 
which the life men wanted excepted, 
particularly as it is understood the in- 
surance adviser of the Treasury De- 
partment had expressed his opinion 
that these undistr'buted funds were 
not intended to bear the 10 per cent. 
tax. However, when Senator La Fol- 
lette was speaking he yielded the floor 
to Senator Jones who got it for the 
purpose of discussing this amendment. 
While Senator Jones had the floor 
Senator Calder asked him if he con- 
sidered the contingency reserve and 
funds held for deferred dividend pol- 
icies were subject to the 10 per cent. 
tax and Senator Jones replied that he 
believed they were exempted under the 
provision of the bill. 

Credits 

Under the heading of “Credits” is the 
following paragraph in the bill: 

(d) For the purpose of the tax 
imposed by subdivision (a) of sec- 
tion ten, the income embraced in a 
return of a corporation, joint-stock 
company or association, or insur- 
ance company shall be credited 
with the amount received as divi- 
dends upon the stock or from the 
net earnings of any other corpora- 
tion, joint-stock company or asso- 
ciation, or insurance company, 
which is taxable upon its net in- 
come as provided in this title, less 
that proportion of such amount 
which the amount received by the 
distributing corporation, joint-stock 
company or association, or insur- 
ance company from similar sources 
bears to the entire net income of 
such distributing corporation, joint- 
stock company or association, or 
insurance company. 

Industrial Increases 

The following exemption appears in 
the “War Profits Tax” section: 

(c) Incomes derived from the 
business of life, health and acci- 
dent insurance combined in one 
policy issued on the weekly. pre- 
mium payment plan. 

Simmons on Insurance Taxation 
In the report of Chairman Simmons 

(Committee on Finance) submitted to 
accompany the war revenue measure, 
one paragraph of great interest reads 
as follows: 


The House bill contains a provision 
taxing insurance of various’ kinds, 
The principle of imposing excise taxes 
upon insurance is questionable. In the 
case of life insurance the insured 
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makes a Sacrifice during his life for 
the benefit of his family after his death. 
In the case of many other kinds of in- 
surance he makes an expenditure for 
the safeguarding of his property. 
Transactions of this kind should not 
be subjected to tax except in the last 
resort. 

The following statement has been 
sent to life insurance companies re- 
garding changes made in the war 
revenue bill as finally adopted: 

Amendments 

Page 13, Line 22, add: 

“and do not exceed three hundred per 
centum thereof; and 

Sixty per centum of the amount by 
which such war protfis exceed three 
hundred per centum o/ such deduction.” 

Page 14, Lines 11 and 13, after the 
word “profession” insert “or occupa- 
ticn,” 

Page 15, Line 14, at end of the line, 
a'ter the word “period” add “but such 
deduction shall not be an amount less 
than six or more than ten per centum 
of the actual invested capital for the 
texable year.” 

Page 15, Line 20, at end of line add; 
“but such deduction shall not be an 
amount less than six or more than ten 
per centum of that proportion of the 
actual invested capital for the taxable 
year which the net income of the trade 
or business from sources within the 
United States bears to the entire net 
income.” 

Page 15, Line 21, insert at beginning 
of the line “(c),” and omit the word 
“average.” 

Page 15, Line 25, omit words “em- 
ployed in the trade or business.” 

Page 16, Line 1, after the word “capi- 
tal” insert “computed upon the same 
basis” and omit “or proportion thereof 
so employed.” 

Page 16, Line 6, insert after word 
“which” the words “such capital” and 
omit “the average capital or proportion 
thereof employed.” 


Page 16, Line 7, change “the” before 
‘average” to “such.” 

Page 16, Line 8, omit ‘or proportion 
thereof employed” and add at end of 
line “(but such deduction shall not be 
an amount less than six or more than 
ten per centum of the actual invested 
capital for the taxable year, (or, in the 
case of a foreign corporation or partner- 
ship or of a non-resident alien individ- 
ual, of that proportion of the actual in- 
vested capital for the taxable year 
which the net income of. the trade or 
business from sources within the Uni- 
ted States bears to the entire net in- 
come.)” 

(d) If the Secretary of the Treasury 
is unable satisfactorily to determine 
the average amount of the annual net 
income of the trade or business during 
the prewar period or the actual invested 
capital for the taxable year, the war 
profits shall be determined as_ pro- 
vided. 

Page 16, omit all of lines 9 to 13. 

Page 16, Line 14, add before the word 
“Ten, “ta.” 

Page 17, Line 6, add at the end “In 
no case shall the difference between 
the net income for the taxable year and 
the war profits determined as provided 
in this section be an amount less than 
six or more than ten per centum of the 
actual invested capital for the taxable 
year (or, in the case of a foreign cor- 
poration or partnership, or of a non- 
resident alien individual, of that propor- 
tion of the actual invested capital for 
the taxable year which the net income 
of the trade or business from sources 
within the United States bears to the 
entire net income); but this limitation 
snall not apply in the case of a tax re- 
guired by subdivision (d) of section 203 
to be computed under this section on 
account of the inability of the Secre- 
tary of the Treasury satisfactorily to de- 
termine the actual invested capital for 
the taxable year.” 

Page 17, Line 23, insert at beginning 
of line “(b).” 


(Continued on page 9.) 
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Want Section 210 
Tax Bill, Amended 


APPEAL OF NATIONAL ASSOCIA- 
TION OF LIFE UNDERWRITERS 





Think Term and Certain Types of 


Straight Life Policies Should 
Be Exempt 


| Section 210.* * * “* * *Pre. 
miums paid on life insurance pol- 
icies covering the lives of offi- 
cers, employes, or those finan- 
cially interested in the company 
or co-partnership for the benefit 
of said company orco-partnership | 
shall not be deducted in com- | 
puting the net income or profits | 
in determining the amount of | 
taxes to be paid under this act | 
or under the act entitled, ‘An 
act to increase the revenue, and 
for other purposes,’ approved 
September eighth, nineteen hun- | 
dred and sixteen.” 


The National Association of 
Life Underwriters believes the 
section should be amended by 
the addition of the following 
lines: “except that premiums 
paid for such life insurance not 
in excess of the annual premium 
payable for life required for a 
policy on the whole life plan 
may be deducted.” 





The National Association of Life Un- 
derwriters, through Vice-President 
Lawrence Priddy, has issued a stirring 
appeal to life insurance men every- 
where in the United States, asking 
them to co-operate in the passage of 
ai amendment to Section 210 of the 
War Income Tax Bill now pending in 
Congress. The purpose of the amend- 
ment is to exempt from taxation the 
cheaper forms of life insurance, such 
as term and straight life. 

The Conference Committee 

The bill is now with the Conference 
Committee, which consists of, Senate: 
P. N. Simmons, Newbern, N. C., chair- 
man; Stone, Jefferson City, Mo.; John 
Sharp Williams, Benton, Miss.; Henry 
C Lodge, Nahant, Mass.; Boise Pen- 
rose, Philadelphia; House: Claude Kit- 
chin, chairman, Scotland Neck, N. C.; 
H. T. nainey, Carrollton, Ill.; J. H. 
Moore, Philadelphia; J. W. Fordney, 
Saginaw, Mich.; Lincoln Dixon, North 
Vernon, Ind. 

The Appeal 


The appeal of the National Associa- 
tion of Life Underwriters follows: 

To the entire Life Insurance Fraternity 
of the Nation; Executives, Home Office 
employes, and agents: 

Some time back the Treasury De- 
partment at Washington ruled that 
premiums paid for life insurance pol- 
icies on the lives of officers or em- 
ployes of firms, co-partnerships or cor- 
perations could be deducted in arriving 
at the taxable income for the year: Be- 
cause of this ruling, life insurance 
agents throughout the country have 
been making a specialty of insurance 
taken for such purposes, and in many 
cases single premium endowment pol- 
icies have been purchased. Such in- 
surance was bought primarily for the 
purpose of evading the Federal Tax 
Law. The attention of the authorities 
at Washington has been called to this 
intentional evasion on the part of the 
insuring public, and as a result of this 
the Treasury Department on Septembef 
5th published a new ruling, declaring 
that such premiums under said condi- 
ticns should be taxed; and immediate- 
ly after that ruling Senator Atlee Pom- 
erene (of Ohio) introduced a bill de- 
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The Eastern Underwriter Will Issue on September 2lst an Edition of 
Unusual Interest and Value to Every Man in the Field—Articles 
by Experts Which Will Stimulate Production 


A Great Special Service Number _ 
On How To Sell Life Insurance 


HUUSEDMMAALNLALAETANY 


mT 
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On September 21st The Eastern Un- 
derwriter will issue a Special Service 
Edition devoted to the selling of life 
insurance in which some of the most 
successful men and women in the in- 
surance business will discuss the vari- 
ous phases of production regarding 
which they are most familiar. Because 
of the authority which these writers 
can speak and the importance and 
variety of the subjects discussed, the 
edition should be and will be of real 
value to every man in the field. The 
idea behind The Eastern Underwriter’s 
Life Insurance Selling number is to 
help agents sell more life insurance. 
There will not only be articles giving 
information and suggestions regarding 
production of certain types of policies, 
but many human interest stories will 
be included to furnish inspiration for 
every man who carries a rate book. 

“What the Agent Should Know in 
Selling Endowment Insurance,” is the 
title of an article written by M. Albert 
Linton, vice-president of the Provident 
Life & Trust. Frank T. McNally, gen- 
eral agent of the Massachusetts Mu- 
tual Life in Duluth, Minn., tells how 
to sell income policies. George W. 
Johnson, of Johnson & Collins, general 
agents of the Travelers in New York, 
and a distinguished writer of many 
prize-winning essays, will give argu- 
ments used to close corporate insur- 
ance. Pointers about business insur- 
ance will also be furnished by Asso- 
ciate General Agent Andrews, of the 
Phoenix Mutual Life in New York. 

A former Yale football player, Mr. 
Andrews has made a marked success 
of insurance in a short time and has 
specialized on business policies. 

George H. Gaston, second vice-presi- 
dent of the Metropolitan Life, one of 
the greatest authorities living on the 
subject of industrial insurance, has 


wr'tten a characteristic and important 
article on that subject. 

William Alexander, the scholarly sec- 
retary of the Equitable Life Assurance 
Society, author of a number of valu- 
able books, a past master in educating 
insurance salesmen, contributes an in- 
teresting article to this number, and 
there will also be printed several of 
his little sermons to agents. Fourth 
Vice-President Kavanagh, of the Metro- 
politan Life, contributes an article 
about the sale of group insurance, in 
which department of the Metropolitan 
he is the head. “The Farmer as a Life 
Insurance Prospect,” is the topic which 
is handled by William Winton, assist- 
ant superintendent of agencies of the 
Mutual Benefit Life. Forbes Lindsay, 
of the Pacific Mutual Life, takes up the 
run of questions that are asked by 
agents of a life insurance company and 
explains how they are answered. Wil- 
liam M. Duff, manager of the Edward 
A. Woods, Inc., general agency in Pitts- 
burgh, relates with charts the best 
methods used for securing efficiency in 
a general agency. 

Literature 

Frank W. Pennell, of the literary 
department of the Mutual Life, has 
contributed an article in his best vein 
on “The Best Way for an Agent to 
Read Monthly, Weekly Magazines and 
Daily Papers in Order That They May 
Find Business Pointers in Them.” 
George B.-Speer, assistant secretary of 
the Prudential, explains what the 
agent can get out of his own company’s 
publications. Stewart Anderson, edi- 
tor of the Massachusetts Mutual Life’s 
“Radiator,” one of the great company 
publications, gives his views as to how 
such a publication should be run. 

Articles By Women 

The great importance of women as a 
factor in life insurance salesmanship 
is recognized, The Eastern Under- 


wr-ter being fortunate ‘enough to have 
secured contributions from three of the 
new women life insurance stars. Miss 
Winifred Wiseman, the clever English 
girl who had unusually interesting ex- 
periences with the army and who has 
opened a women’s department for the 
North American Life in Toronto, tells 
why women should insure. Mrs. Fred- 
erick A. Savage, the Baltimore society 
woman who became acting general 
agent for the New England Mutual Life 
in that city some months ago, describes 


her first cases. Miss E. Constance 
Woodward, editor of the “Little Up- 
start,” and who has made her mark 
both as a life insurance woman in 


New York and literary writer, 
tells what insurance has taught her. 

For the time being R. W. Stevens, 
vice-president of the Illinois Life, and 
Rupert F. Fry, president of the Old 
Line Life, act as editors, and tell hu- 
man interest stories. Each is the editor 
company publication. Other in- 
teresting stories are contributed by 
men in the literary departments of a 
number of life insurance companies. 
Luther B. Little, Dr. Jacob A. Jackson, 
Grenville Howard, Harvey Thomas, 
Emil Schwab and others tell instances 
of cases where agents of ingenuity and 
persistence have closed _ interesting 
cases. 


What Agent Should Know About Law, 
Medicine and Actuarial Departments 
“What the Agent Should Know About 

is the subject of an important 

article by Wendell M. Strong, associ- 
ate actuary of the Mutual Life. Mr. 

Strong compiles the legal notes for the 

Actuarial Society of America. “What 

the Agent Should Know About the 

Medical Department” is told by Dr. 

John L. Davis of the Amicable Life of 

Texas. H. W. Alstrom, actuary of the 

Northwestern National Life, tells of 


as a 


of a 


Law” 





the relations between the agents and 
the actuarial departments, 

For good measure there may be sev- 
eral other articles not listed above. 


NEW CONTRACT 


Monthly Life Income Policy of New 
York Life; Double Indemnity; 
Disability Benefits 
At the convention of the $200,000 
Club of the New York Life, held in 
New London, Conn., last week, an- 
nouncement was made of the introduc- 
tion of a new monthly life income pol- 
icy, and the Company’s agents are 
promised the policy in a week or ten 

days. 

This policy will be issued containing 
both double indemnity and disability 
benefits. 





BUTTON WARNS PUBLIC 


Says It Should Not Buy Stock in New 
Washington City Life Insurance 
Company 


Commissioner Button, of 
has warned the public 
men selling stock in the Washington 
City Life Insurance Company, being 
promoted by the Federal Finance Cor- 
poration, Washington. Par value of 
stock is $10 a share, which is sold at 
$20 a share, 40 per cent. of which goes 
to the Federal Finance Corporation 

Commissioner Button says: “With a 
view of curbing just such schemes the 
last Virginia Legislature passed a very 
stringent law regulating the promotion 
of new insurance companies. The pro- 
moters have not yet made any effort 
to comply with the provisions of the 
law and their activities in this State 
are in plain violation of the law. If 
sclicited to purchase stock in this com- 


Virginia, 


against sales- 


pany you should at once report the 
metter to the local authorities and 
to me.” 


McFEE IN HOSPITAL 

John R. McFee, well-known Chicago 
life insurance man, is in the hospital, 
his left foot having been amputated 
above the ankle. The accident occurred 
on the elevated railroad in Chicago, and 
amputation was necessary to save his 
leg. Mr. McFee's essay “The Woman 
in Black,” has been widely quoted 


COAST CONTEST 

The Vail & Eldredge general agency 
for the Provident Life & Trust in Cali- 
fornia has instituted a four-months’ 
testimonial campaign in honor of Mat- 
thew Walker, manager for the insur- 
ance department of the Company, and 
Thomas R. Hill, superintendent of agen- 


cies. The contest began September Ist, 
and the agency has set its mark for 
the four months’ new business at 


$1,000,000. 
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Debate on the : 
War Risk Measure 


SPEAKER CLARK MAKES A TALK 
IN FAVOR OF IT 





Can See No Objection to It—Represen- 
tative Gillett Criticizes Insur- 
ance Features 


FIRST SCHEDULE PASSES 


WASHINGTON, Sept. 12.— 
The House to-day approved the 
first important schedule of the 
Soldiers’ and Sailors’ Insurance 
Bill. This relates to the allot- 
ments of pay to be retained by 
the Government and turned over 
to the fighting man’s depend- 
ents. 








The New York “Times” printed the 
following story about the debate on 
the War Risk Insurance Bill: 

Washington Sept. 10.—Declaring that 
the Soldiers’ and Sailors’ Insurance bill 
was the best war measure yet brought 
before Congress, Speaker Clark to-day 
aroused the House to the only en- 
thusiasm shown since consideration of 
the bill started last week. The Speak- 
er’s words were applauded on the floor 
and in the galleries. He undertook to 
meet all objections that have been 
brought against the bill. 

“So far as I can see,” said he, “there 
are four main objections to this bill 
brought by those who oppose it. First, 
it increases the soldier’s compensation; 
second, that the Government is likely 
to find itself in a hole; third, that in 
some way it interferes with the pres- 
ent pension system, and, fourth, that 
the bill was not prepared by the com- 
mittee, but by some one outside. Now, 
take these things in reverse order. 
What difference does it make who pre- 
pared the bill? 

“I repeat what I said last Thursday 
about the Bond Bill. If these young 
men are willing to risk their lives on 
the battlefield, those of us who stay 
at home ought to be willing to take 
care of them in the best way that can 
be devised. 

Believes in Insurance 

“I believe in insurance. I carry every 
kind of life insurance that human in- 
genuity ever devised—time insurance, 
endowment insurance, straight insur- 
ance, assessment insurance, accident 
insurance. I have $10,000 accident in- 
surance, 

“I believe that we should keep the 
wives and children of the men who will 
die over there from going to the poor- 
house. Now suppose this bill does in- 
crease their pay, it is not going to hurt 
anybody. 

“I believe that in less than ten years 
every one is going to be insured under 
the law. In some countries that is 
done now.. It keeps the widows and 
opphans from suffering and keeps the 
crippled in the various dangerous oc- 
cupations of life from coming to want, 
and I believe if there has ever been a 
bill introduced in this House that all 
right-thinking Americans without re- 
spect to political or religious affiliations 
will indorse, it is this insurance bill.” 

Representative Key of Ohio, Chair- 
man of the Pensions Committee and 
the principal opponent of the bill, 
asked Speaker Clark what he thought 
of abolishing the Bureau of Pensions 
and transferring the whole compensa- 
tion scheme to the Treasury, as pro- 
posed in the pending bill. 

“It is not material,” answered the 
Speaker. 


Representative Gillett’s Views 


Representative Gillett of Massachu- 
setts, acting Republican leader of the 


Makes Plea Against 
Ill-Advised Taxation 


A. E. CHILDS TALKS AT COMPA- 
NY’S PATRIOTIC DINNER 


Praises Spirit With Which Young Men 
Have Responded to the 
Draft 


Arthur E. Childs, president of the 
Columbian National Life, delivered an 
aadress on “General Business and 
Financial Conditions” recently at the 
petriotic dinner given by the Company 
to the members of the $100,000 Club 
ard its general agents. 

Mr. Childs concluded his unusually 
interesting address with the following 
comments: 

Taxation 

“The problem of taxation is still be- 
ing worked out, and while no one can 
pessibly object to proper taxation to the 
r‘aximum, yet business interests have 
feared more the method of taxation and 
the inequality resulting from the pass- 
ing of ill-advised or not fully considered 
bills, than from the actual amount of 
money to be obtained under such bill# 
of taxation. The original idea was that 
industry should be made to give up 
ite products at reduced prices to the 
Government, but this faulty point of 
view has been corrected and Congress 
now shows that it believes in fair prices 
being paid to all from whom the Gov: 
ernment may purchase, and that taxa- 
tion should take a percentage of their 
profits, rather than reducing the sell- 
ing prices to abnormally low rates. In 
connection with this question, I am in- 
formed that one of the great mistakes 
the British Government made at the 
beginning of the war was in demand- 
ing that manufacturing and mercantile 
establishments should hand over their 
products at greatly reduced prices, with 
the immediate and startling effect that 
all business ambition was choked off 
and an enormous shrinkage of business 
took place. Upon the appearance of 
this result the system was at once 
changed so that all the people in active 
manufacturing or other forms of busi- 
ness could make fair profits, and the 
Covernment then took its toll of taxa- 
,tion from the excess earned by them 
above a fair return upon their active 
capital. 

“T will not weary you with discussing 
taxation matters, because I believe that 
in the end we will be given a fair and 
equitable method by Congress. 


The Draft 

“Perhaps the most significant event 
of the summer is the quiet and orderly 
and willing registration of nearly 10,- 
000,000 men between the ages of twenty- 
one and thirty destined for service to 
the country as they may be selected 
and assigned to their duties by the Gov- 
ernment. It has certainly been an as. 
tonishing demonstration of the efficien- 
cy of democracy that a country which 
for hundreds of years has been opposed 
in no unmeasured terms to conscription 
of all kinds assumes without difficulty 
a selective conscription act, and it must 


House, indorsed all of the bill except 
the insurance feature. He said the 
compulsory allotment of pay to de- 
pendent families was a fine thing and 
that the rates of compensation for 
death and injury were worked out 
scientifically and equitably. The cheap 
insurance plan, he said, would cost 
$1,800,000,000 the second year, and 
would not reach all those who would 
benefit by it. 

Debate to-day on the bill prevented 
any action or the offering of amend- 
ments. 


bring home to each and every one of us 
that justice and equity are alive in the 
hearts of our people. The practical re- 
sults of millions of men living together 
under a well-organized democracy on 
terms of mutual helpfulness and friend- 
ship have certainly developed and em- 
phasized the essential virtues of faith, 
forbearance and compromise of differ- 
ences. 
Internal Disturbers 

“In spite of this wonderful demon- 
stration of unity on the part of our 
pcople it is to be deeply regretted that 


a spirit of disorganization has shown 


itself from time to time, and in various 
parts of our country it undoubtedly has 
been at work. Each and every one of 
us must be on our guard against it, and 
use our best efforts to crush it, know- 
ing full well that any element of dis- 
cord will impair our strength and our 
efficiency. There are those claiming 
that freedom of discussion is funda- 
mental in a democracy, yet they neglect 
te recognize the fact that majority 
rule, and a loyal acceptance of policies 
formed by the majority are equally 
fundamental in the operation of a 
democracy. Under the guise of freedom 
of discussion they set forth their sophis- 
tries and their insidious doctrines to 
frustrate, if possible, the will of the 
majority or to weaken our national 
efficiency and _ effectiveness. Be on 
your guard against those who with 
treason in their hearts counsel defiance 
to the conscription law or advocate 
means of evading it, or who would in- 
still into our people the insidious rep- 
resentation that war has been brought 
on by secret influences or for unworthy 
motives. An effective national or 
social organization must stamp with 
ruthless heel every idle and malicious 
effort to breed such discord and dis- 
leyalty.” 


Oliver Metzerott, of Metzerott & 
livingston, Washington, D. C., is at 
Fort Myer. 





FOR RENT 


Splendid office in large suite, 
facing street, well furnished, tele- 
phone extension;stenographic serv- 
ice if desired; rent $30. 

Suite 703, 68 William St. 








Build Your Own Business 


under our direct general agency contract 


Our Policies provide for: 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 

See the new low Rates 


JOHN F. ROCHE, Vice-Pres’t 


THE MANHATTAN LIFE 


INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 








HOME LIFE 


INSURANCE CO. 
(Now Purely Mutual) 
256 BROADWAY, NEW YORK 


GEORGE E. IDE, President 


The fifty-seventh annual 
report shows insurance in 
force of $133,493,000, an 
increase during the year of 
$7,832,827. The Company 
paid the policyholders in 
1916 $3,536,233, of which 
$628,406 was in dividends 
or premium refund. Its in- 
surance reserve fund was 
increased by $1,300,000 and 
the Assets are now $32- 
821,462. 


For Agency apply to 
GEORGE W. MURRAY, 
Supt. of Agts. 

256 Broadway, New York, N. Y. 
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B. H. WRIGHT, President 





State Mutual Life Assurance Co. 


OF WORCESTER, MASSACHUSETTS 
Incorporated 1844 


The Company that gives complete satisfaction to policyholders and 
agents because both are a part of it. 


SEVENTY-THREE YEARS of faithfulness to every promise made. 
Success for our ambitious representatives is a certainty. 


_ Additions are made to our agency force when the right men are found | 


STEPHEN IRELAND, Inspector of Agencies 


D. W. CARTER, Secretary 
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Suggests Plan for 
Fraternal Publicity 





JOHN L. HUNTER’S SUGGESTION 
TO RECENT CONGRESS 


Outlines Fuateousl ‘Jefermation Bureau 
of National Scope, Using Papers 
and Movies 


‘(A nation-wide propaganda in the in- 
terests of fraternal insurance was ad- 
vocated at the recent National Frater- 
nal Congress by John L. Hunter, of 


Denver. The plan is now under con- 
sideration. The Hunter idea in part fol- 
lows: 


The first effort should be spent on 
detailed organization of the plan and to 
inform your membership of what is 
coming. 

An appropriation of about ten cents 
per capita on all your societies should 
be made for the first year’s work. 

The plan should be undertaken with 


the view of following it for at least five 
years—if any of you have in mind “try- 
ing” it for six months or a year, stay 
out of it and save yourselves money and 
a lot of severe criticism. Forming pub- 
lic opinion takes time—though without 
question you will have a right to expect 
some results toward the end of your 
first year. 

Elect all your presidents a board of 
promotion, which shall be accountable 
to this Congress. Each society would 
probably have a voice in the board of 
promotion in proportion to its member- 
ship. 

Information Bureau 


Incorporate a central organization and 
call it the Fraternal Information Bu- 
reau, which shall be a clearing house 
for all manner of co-operative activity 
and which shall originate and care for 
the publicity to be put forth. 

Place one man in charge of this 
bureau to direct all its affairs, who shall 
be accountable to the Board of Pro- 
motion. 


The manager of the Fraternal Infor- 
mation Bureau should divide this work 
under about five heads, as follows: 


1. Members’ Information Department. 
2. ‘Press department. 

3. Advertising Department. 

4. Publication Department. 

5. Film Stories Department. 


The machinery for doing a great deal 
of this work has already been built and 
never used for this purpose. 

If any of you want information on any 
fubject from a score or a hundred com- 
munities you get it without difficulty, 
and the cost is little beyond the neces- 
sary postage stamps and stationery. 

(Revision of your whole system of so- 
ciety publications could be profitably 
made, combining some, eliminating 
others, and in a general way organizing 
all of them so they would serve more 
efficiently their real purpose—to convey 
information to members. If they were 
all frankly society, lodge or district 
fraternal bulletins, little or big as the 
conditions might call for, their purpose 
would be better served. 

Co-operative revision of your whole 
System of official publications will not 
alone save money, but will carry you 
farther in the direction you wish to go. 

Some one in each lodge of each so- 
ciety can be found, who, for the sake 
of pride in his organization, will collect 
and send in the desirable items of in- 
formation. 

The items to be desired by this de- 
partment would be the information, 
plans, prophecies, statistics, reports, in- 
cidents and unusual occurrences now 
carried by your official publications 


plus such additional matter of the same 
or more interesting nature as could be 
secured. 


Members’ Information Department 


The Members’ Information Depart- 
ment would take all this matter, prop- 
erly sort and classify, and put it 
through the proper channels for pub- 
lication so that the items of local in- 
terest would reach the proper people 
and the items of general interest would 
receive general circulation. 

In addition to the work done by most 
societies in following up the lapses, the 
Members’ Information Department 
could do very efficient work by follow- 
ing them up with matter designed to 
make the lapsing members see the wis- 
dom of going on. (Naturally this work 
is most effective when started before 
a member has missed so many months 
that he is actually a “lapse.” 

The question of an agreement among 
all the societies regarding some method 
of giving publicity to lapsing and lapsed 
members should be considered as a 
deterrent to many and as a means of 
informing the loyal members so that 
interest would be stimulated to bring 
‘o bear all possible influence in the di- 
rection of keeping such memberships 
alive. 

This whole work of the Members’ In- 
formation Department would in the first 
place reduce the percentage of lapses 
very materially because of the vital in- 
formation it would spread. When peo- 
ple realize they have a good thing, 
they’ll not willingly drop it. 


Press Department 


The Press Department might be con- 
sidered a part of the Members’ Infor- 
mation Department, but its work would 
be exclusively along the line of securing 
the publication in the daily and weekly 
press of the country of such items of 
news concerning the Fraternal System 
and its members as would be real news 
and tend toward a broader appreciation 
and better understanding of the Sys- 
tem. Its organization would be like 
any great news gathering agency with 
a correspondent in every lodge in the 
country, possibly district officers in the 
larger cities, and the central office would 
be the Press Department of the Frater- 
nal Information Bureau. 


Advertising Department 


The Advertising Department would 
prepare and care for the paid space ad- 
vertising used throughout the country 
in periodicals chosen to reach those 
who should be reached. It will prepare 
booklets and folders on the Fraternal 
System in general and each society in 
particular, setting forth the facts of 
each in a human, appealing way, mak- 
ing plain that the Fraternal System is 
the ultimate of all systems of pro- 
tection. 

These booklets and folders will be 
sent in response to the inquiries for in- 
formation. At the same time the in- 
quirer’s name would be supplied to such 
fraternal societies as have chapters in 
his community enabling his friends to 
place their societies before him per- 
sonally. 
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Working with William N. Compton and the John 
Hancock Mutual Life Insurance Company in New 
York City forms the happiest combination imagin- 
able for the life insurance salesman. 


If you have any doubt in your mind have it dispelled 


220 BROADWAY 











THE AVERAGE EARNINGS OF THE AGENTS 
OF THE 


Standard Life Insurance Company 
OF PITTSBURGH .. .. 
are higher this year than ever before. 


attractive Accident and Health Policies 
have helped them to make more money. 


Write for a LIFE, ACCIDENT AND HEALTH Contract to 
FRANK A. WESLEY 


Vice-President and Director of Agencies 


Our 








This department should also plan a 
well-directed follow-up to all inquirers 
until they have joined. 


Film Stories 


The Publication Department and the 
Film Stories Department would be ad- 
juncts to the whole scheme of propa- 
gating the Fraternal System of protec- 
tion. 


The Publication Department might 
follow either or both of the courses of 
putting forth a great national weekly 
which should have for its purpose, but 
not ostensibly so, the spread of the gos- 
pel of fraternalism or an organization 
for the syndicating to newspapers and 
magazines feature stuff and fiction. In 
both these, the fact would have to be 
taken into consideration that the world 
is made up of sentiment, politics, phil- 
osophy, art, science, religion, play and 
business; and everything that will be 
used must ‘be judged and edited from 
the standpoint of the Fraternal System. 

The Film Stories Department would 
do in the moving picture world that 
which is suggested in the literature of 
the day. 

We see plenty of evidence of the suc- 
cess of both these ideas in the propa- 
ganda that is being carried on today in 
this and other countries with regard to 
certain phases of war conditions. 

Our newspapers and magazines are 
filled with matter tending to arouse us 
to the need of “Preparedness,” “Soil 
Cultivation,” “Liberty Loans,” “Econ- 
omy,” the Army, the Navy, the Secret 
Service, and so on. 

The movie screens are being made to 
reflect every degree of patriotism by 
every degree of actor. Of course, it’s 
the popular, profitable thing to do, nev- 
ertheless, it is being systematically en- 
couraged. 

L ICHENSTEIN- AGENCY 

The Louis Lichenstein agency of the 
Equitable Life reached its allotment for 
the year on September 5. 





Phone 6030 Cortlandt 
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Country Banker as 
An Insurance Agent 


VIEWS OF MAN WHO BANKS AND 
SELLS POLICIES 





Says He is Serving Community and 
Also Helping His Own 
Institution 


C. 'W. Soesbe, in an address before 
the Northwestern Mutual Life Agency 


Convention, recently held in Milwaukee, 
discussed the country banker as an in- 
surance agent. He concluded his paper 
by saying that the country banker is 
warranted in being an active life insur- 
ance solicitor. He lives in a town of 
less than 2,000 inhabitants, and he sum- 
marizes his views: 

“Tf live in a country town of 1,500 in- 
habitants; our bank has a capital of 
$50,000 and deposits of about $400,000. 
We now have in force nearly one mil- 
lion and a half of life insurance in our 
vicinity. Please look down into the fu- 
ture a few years, from the standpoint 
of the stockholders of the bank. This 
million and a half of life insurance will 
become payable at some time. Where 
will the banking business connected 
with the settlements go? I was instru- 
mental in putting the insurance in 
force; I have been somewhat instru- 
mental in keeping it in force; I expect 
to make the settlements—will it not be 
the most natural thing in the world for 
the proceeds of the policies to be left 
in my care? Can anyone conceive of 
any scheme that would be more success- 
ful and far-reaching in bringing to the 
bank a large amount of the most de- 
sirable deposits? 

Follows Trend of the Times 

“The writing of life insurance by a 
country banker follows the trend of 
the times to cover a general field of 
activities, in the country districts. The 
writing of life insurance opens up a 
large opportunity to increase his in- 
come in a manner that is in keeping 
with the nature of his other business. 
In the writing of life insurance, the 
country banker renders a great and use- 
ful service to his community, and in so 
doing, starts a stream of business 
toward his bank that may exceed his 
fondest hopes and continue for many 
years. 

“Therefore, the country banker is war- 
ranted in being an active life insurance 
solicitor.” 


EXPECTS TO WRITE $1, 000,000 

R. J. Snead, newly appointed State 
agent of the Philadelphia Life for 
West Virginia and Kentucky, has well- 
equipped offices in the First National 
Bank Building of Huntington and has 
employed experienced clerks for the 
handling of the business, which will be 
produced through that department. The 
Company has set a quota for Mz. 


Snead for the first year at $1,000,000, 
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Discussion of Long 
Term Endowment 





ADVANTAGES AS SEEN FROM THE 
FIELD 


Remarks Made at Recent Convention 
of Equitable Life, lowa, By 
R. C. Gauch 

A discussion of various policy forms 
was one feature of the recent conven- 
tion of the Equitable Life of lowa. 
Long term endowment was the topic 
arsigned to R. C. Gauch, who said: 


Long Term Endowment 

“A pure endowment is a contract 
which promises to pay to the holder 
thereof, a stated sum of money if he 
be living at the end of a specified 
period, nothing being paid in case of 
prior death. Term insurance, on the 
contrary, consists of a promise to pay 
a stated sum in case of death during 
the given period, nothing being paid in 
case of survival. The two promises 
are, therefore, exactly opposite in their 
nature. They may, however, be com- 
bined in the same contract, in which 
case the policy goes under the name 
of ‘Endowment Insurance.’ 

“The mathematical premium for en- 
dowment insurance represents the sum 
of premiums for the term insurance 
and for the pure endowment. The 
premium paid at a given age will be 
higher for short, than for long term 
endowments, because the company 
must collect a sufficient amount of 
money so that together with compound 
interest it will have the face value of 
the policy at the end of the term. ‘They 
may cover any stipulated period, such 
as ten, fifteen, twenty, thirty and forty 
years, 

Tendencies Here and in Great Britain 

‘In Great Britain the tendency has 
been towards the selection of the long- 
er. terms while in America the twenty- 
year period seems to have proven the 
most popular, although various compa- 
nies are now strongly urging the long- 
term period with a view to having the 
policy, by making it mature at such 
aves as sixty or sixty-five, afford a con- 
venient combination of life insurance 
protection, with a provision for old 
age. A whole life or ordinary life pol- 
icy is an endowment policy, maturing 
a* age ninety-six, according to Ameri- 
can Experience Table, but by the pay- 
ment of a slightly higher premium the 
policy should be made to mature at a 
more logical age, such as sixty or six- 
ty-five. Premiums are usually paid on 
tbe level plan throughout the life of 
the contract. Often, however long 
term endowments for periods like 
thirty or thirty-five years, are paid for 
on the limited payment plan; the pre- 
miums, for example, being paid during 
the first ten or fifteen years, although 
the face of the policy is not payable 
until, say, twenty years after premium 
payments have ceased. 

“The long term endowment has 
larger cash values than the life pol- 
ic'es. Bankers and other creditors al- 
Wwuys regard the cash value of a man’s 
policies as an additional asset, justify- 
ing larger extension of credit. 

The Real Functions 

“The real function of endowment in- 
surance is not to yield a large invest: 
ment return but rather to furnish a 
means of inculcating: 


“First. The incentive to save, or the 
saving instinct. And in this particu- 
larly extravagant era and with this par- 
ticularly extravagant American nation, 
or people, an endowment policy gener- 
aliy turns out to be a means of forcing 
t)_rift, since it compels them to do that 
which, if left entirely to their own 
option, would remain undone, and no 


sum worth while would be saved. Un- 
like insurance, saving institutions have 
the shortcoming that they permit the 
depositor to withdraw all or nearly all 
of the funds after giving notice of a 
certain number of weexs, with the re- 
sult that a resolution to save over a 
long period may be broken when the 
depositor for one reason or another 
sees fit to withdraw the amount de- 
posited. 

“Second advantage. Endowment in- 
surance provides for old age, if the 
term is so selected as to make the 
policy mature at an age like sixty, 
sixty-five or seventy. At this age a 
man’s earning capacity usually ceases 
and when he naturally expects to re- 
tire from actual work. Statistics show 
that less than one man in ten succeeds 
in laying up a competence by the time 


this age is reached. Most men are, 
therefore, confronted with two _ con- 
tingencies: (a) an untimely death may 


leave their families unprotected, and 
(b) in case of survival until old age, 
they may lack the means of proper 
support. But both of these contingerr- 
cies may conveniently be provided 
against by a long term endowment, for 
if death should occur at any time dur- 
i.g the term, the insurance proceeds 
revert to the family; but should the 
insured survive to old age, when the 
need of insurance for family protection 
has largely, or altogether, passed away, 
he will, himself, receive the proceeds 
ot the fund which his prudence and 
furesight enabled him to accumulate, 
to be used for his own support and 
comfort. 

“In this connection it should be re- 
membered that a whole life policy, 
based on the American Table of Mor- 
tality, is an endowment at age ninety- 
six, and this age according to that table 
is considered the extreme limit of life. 
At age twenty-five a whole life policy is, 
therefore, an endowment policy for a 
term of seventy-one years. 

“Third advantage. It is a means of 
hedging against the possi ility of the 
saving period being cut short by death, 
were it not for the uncertainty of life 
ald the inability of most people to 
carry out their resolution to adhere to 
a definite plan of saving, the accumu- 
lation of an estate could readily be 
accomplished by the deposit of certain 
sums at regular intervals. Endow- 
ment insurance seeks to protect the 
individual from both of these dangers. 
Thus, let us assume that it is the pur- 
pose of a person aged twenty-five to 
accumulate $20,000 during the next 
forty years. He might accomplish this 
in several ways, but it is clear that the 
result can definitely be accomplished 
by the purchase of a $20,000, forty 
year endowment maturing at age sixty- 
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five, and it hedges the insured’s sav- 
irgs fund against premature death. 
Fund for a Specific Purpose 

“Fourth advantage. It is a means of 
accumulating a fund for specific pur- 
poses. To illustrate: the credit and 
successful operation of many business 
firms desiring to negotiate a bond is- 
sueé may be dependent chiefly upon the 
life of one man whose unexpected 
death may so jeopardize the success of 
the business as to preclude the re- 
demption of the bonds upon maturity. 
But this contingency may be averted 
if the head of the business insures his 
life for an amount equal to the bond 
issue under an endowment policy, 
which will become payable at the same 
time that the bonds mature. The same 
principle might also be applied to the 
liauidation of a mortgage on a home. 
In addition to such business uses, en- 
dowment policies may often serve some 
special family purpose, especially as 
regards the making of proper and cer- 
tain provision for starting children in 
life. 

“Consequently, the large sum that 
may be secured through long term en- 
dowment insurance may, therefore, be 
regarded as the utilization of a_ by- 
product—odds and ends—that may not 
otherwise have been saved for a noble 
purpose.” 


GENERAL AGENTS MEET 
Connecticut Mutual Men Welcomed By 
President John M. Taylor at 
Fishers’ Island 
A rousing meeting of general agents 
o! the Connecticut Mutual Life was 
held at Fishers’ Island, Connecticut, 
this week. About 200 general agents 
and honor roll men were in attend- 
ance. The first day’s program follows: 
Address of welcome—John M. Tay- 

ler, president, 

“The Fishers’ Island Assembly” 
Griffin M. Lovelace, superintendent of 
agents. 

“The Policy Contract’—Henry SG. 
Robinson, vice-president. 

“The Needs of Life Insurance,” or 
“What Life Insurance Will Do’—S. L. 
Morton, St. Louis general agent. 

“Life Insurance as Credit’—Geo. H. 
Parker, Brooklyn general agent. 

“How to Use Our Materials to Pre- 
pare a Proposition or Sales Talk’— 
C. C. Hills, Rochester, N. Y., general 
agent. 

“Life Insurance to Encourage Thrift” 

SS. Edwin Price, Baltimore special 
agent. 

“T wo-Minute-or-Less” papers. 








TWO TRAGIC DEATHS 


Jacob G. Brown, Detroit, Drowned— 
John N. Cran, Seattle, Killed 


in Elevator 
Two well-known representatives of 
the Fidelity Mutual Life, Jacob G. 


Brown, of Detroit, leader of the Fidel- 
ity Leaders’ Club, and John N. Cran, 
»f Seattle, recently appointed manager, 
have figured in tragic deaths recently. 

Mr. Brown, a splendid writer, young, 
and an inspiring force, was in a canoe 
on the Au Sable River. The boat up- 
set and he was drowned. 

Mr. Cran, who was in a sanitarium, 
was being wheeled by a nurse onto an 
elevator to be taken up to a room for 
4 minor operation. The lever of the 
car was accidently released, the car 
shot up, and the insurance man’s head 
was crushed, 

Jacob G. Brown was born in Michi- 
gan, September 20, 188°. After a brief 
experience in the coal business in 
Detroit he took up life insurance work 
and was appointed an agent of the 
Fidelity in May, 1910. At that time he 
vas just twenty-five years of age. His 
industry and aptitude soon made them- 
selves felt and it was not long before 
he had built up a paying business. On 
July 5, 1916, he was elevated to the 
position of manager for Eastern Michi- 
gan. As though to demonstrate his fit- 
ness he signalized his first year in 
that office by making it the best year 
in his business career, electing himself 
president of the Fidelity Leaders’ Club. 


GROUP COMMITTEE 











President English Names Men to 
Investigate Group Insurance for 
the Commissioners 


President English of the National 
Convention of Insurance Commission- 
ers, has announced the following ap- 
pointments of Committee on Valuation 
of Securities and Special Committee on 
Group Insurance: 


Valuation of Securities 

Jesse S. Phillips, Albany; F. H. 
Hardison, Boston; Wm. M. Shehan, 
Baltimore; J. Denny O’Neil, Harrisburg; 
Jas. R. Young, Raleigh; Harvey Wells, 
Olympia; F. W. Potter, Springfield; 
Frank H. Ellsworth, Lansing; George 
M. La Monte, Trenton. 


Special Committee on Group Insurance 

Jesse S. Phillips, Albany; Frank H. 
Hardison, Boston; M. J. Cleary, Madi- 
sen; Burton Mansfield, Hartford; Wal- 
ter K. Chorn, Jefferson City; John F. 
Sanborn, St. Paul. 





Established 













funds. 


Resources. 


Fifty years of success 


The Strength of the Company —the 
growth of a half century—towering back 
of every policy contract, assures the largest 
possible measure of security, service, and 
saving to the insured. 


For Information address Allan Waters, Second Vice-Pres. 


The Union Central Life Insurance Company 


Jesse R, Clark, President 





The wisdom of the founders in restricting the 
Company's investments to farm loans, has throughout 
the years afforded the largest degree of safety, to- 
gether with the greatest earning power on its invested 
It has in addition served the Nation, and 
the wide world in these troublous times, by its signal 
aid in the development of the Country’s Agricultural 


The manifold service of the past half century may 
safely be accepted as a criterion of larger service 
in store for its policy-holders and their beneficiaries. 


Cincinnati 
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Mutual Life on 
Its War Mortality 


WILL NOT BE MUCH OF A SUF- 
FERER, IT SAYS 
Thinks It Has Larger Proportion of 
Lives Beyond Military Ages 
Than Others 





In commenting upon the fact that 
competing agents have sometimes 
scught to make a point against the 
Mutual Life by predicting a heavy war 
mortality in connection with its foreign 
business, the Company says this week 
in its publication “Points”: 

“Three years of war have proved this 
danger to be negligible. Upon this 
peint the agent might quote from the 
Seventy-fourth Annual Report of the 
Ccmpany as follows: 


This could not well be otherwise 
owing to the insignificant amount 
of our foreign business in propor- 
tion to the total in force, and to 
the fact that, having withdrawn 
many years ago from most of the 
warring countries in which we ever 
did any business, our policyholders 
there are, for the most part, well 
beyond the military age. While it 
is nevertheless true that because 
of the war we have had death 
claims to meet which would not 
otherwise have been incurred at 
this time, there have also been 
compensations growing out of ex- 
isting conditions, which in large 
measure offset these losses. For 
example, our war claims constitute 
but a small proportion of our total 
death claims in the belligerent 
countries, and all policy claims as 
well as all dividends and other dis- 
bursements in those countries are 
payable in the local currency, 
while this currency, having greatly 
depreciated because of the war, can 
be bought on the New York market 
at a considerable discount. As a 
result, the Company’s profits on ac- 
count of foreign exchange alone 
amounted in 1916 to several hun- 
dred thousand dollars, a sum not 
varying greatly from the death 
claims of the year due to the war. 
“To the foregoing we might add that 
some of those who died in the war 
would have died in any event, even 
had it been a time of peace. Our coun- 
try now, however, is fully enlisted in 
the World War, in which all American 
companies will be involved, but, just 
what the effect upon the various com- 
ponies may be, can, for the present, 
be only a matter of surmise. Never- 
theless, whatever the result may be, 
it is certain that the oldest company 
in America will suffer less relatively 
than most others, if not less than any 
other. 
The First Call 

“American soldiers are to be selected 
by draft, the first call involving men 
from ages 21 to 31 inclusive. Obviously 


the life insurance company which has 
the largest proportion of policyholders 
of military age will have relatively the 
g-eatest number of lives exposed to 
the war hazard. Keep in mind here 
that in practically all companies, pol- 
icies which were issued prior to the 
first of April or May of this year will 
be free from military restrictions be- 
fore our soldiers leave the United 
‘States, or shortly thereafter, for the 
period of restriction (in most cases one 
year from date of policy) will have 
xpired. 

“Obviously the younger companies 
will be hardest hit in respect of age, 
while the Mutual Life has undoubtedly 
2 larger proportion of lives beyond 
the military age than many others. 

“If the war should continue several 
years longer, older men will be called 
tu the colors. Observe ir this connec- 
ticn that 63 per cent. of our policyhold- 
ers are more than 45 years of age. Is 
this true of the other companies? 


Premiums 

“Even if all companies had relatively 
the same proportion of policyholders 
of military age, keep in mind the fur- 
ther consideration that the Mutual Life 
receives a larger premium for each 
$1,000 of insurance risk exposed than 
many other companies. This does not 
mean higher cost, for our dividends 
also are larger, but it does mean great- 
er resources with which to meet any 
uvusual strain that may come because 
of the war. A war mortality sufficient 
to endanger the solvency of a com- 
pany with very low premium rates, 
would mean at the worst nothing more 
serious than a possible diminution of 
dividends in the Mutual Life.” 


ANDERSON’S ARGUMENTS 


Second Edition Printed By Los Angeles 
Man—Some of Topics 
Covered 





A. M. Anderson, of Los Angeles, Cal., 


has issued the second edition of his 
Classified Selling Arguments. They 
give the best reasons to be used in 


selling insurance. 


The titles of chapters follow: 
“Want to Talk It Over With My 
Wife.” 

“IT am Single and Don’t Need In- 


surance.” 
“IT Have Plenty of Insurance.” 
“IT Will Not Leave Money for Others.” 
“IT Can’t Afford Life Insurance.” 
“I Want to Pay my Debts First.” 
“I am Not Ready; Will Take Insur- 
ance Later.” 
“I Will Think it Over.” 
“Mv Wife Objects.” 
“I Don’t Need Insurance.” 
“It’s Against My Religion.” 


“IT can Use My Money to Better 
Advantage.” 
“I have Property and Don't Need 


Insurance.” 
“IT Can Save My Own Money.” 
“IT Want Fraternal Insurance.” 





E. Stuart Pike, of Springfield, Mass., 
has qualified for the Equitable’s Three- 
Quarter Million Club. 


State Manager 
a Personal Producer 





McCANN, OF BAY CITY, AVERAGES 
TWO APPS. A DAY 
Collects Premiums When the Policy is 
Delivered—Record With 
Federal Life 


H. C. MeCann of Bay City, Mich., is a 
member of the firm of McCann & Pope, 
State managers of the Federal Life In- 
surance Company of Chicago, in Michi- 
gan. Mr. Pope is now a lieutenant in 
the United States Army, and has been 
away from the office for more than 
four months, yet despite the manage- 
ment of the State and the additional 
responsibility on his shoulders caused 
by the absence of his partner, Mr. Mc- 
Cann’s success in personal production 
during the month of August was un- 
usual. He wrote $62,818 of insurance. 
In order to do this he sold policies on 
the lives of 56 different persons; fifty 
ef these were for $1,000, one for $2,500, 
three for $2,000 each, and two install- 
ment policies were for $2,159 each. 

With each application (there were 
two exceptions) Mr. McCann collected 
an annual premium. In the cases of 
the exceptions he collected a quarterly 
premium and a semi-annual premium. 
All this was done in twenty-seven work- 
ing days, so that it will be seen that 
he averaged more than two applications 
per working day for the entire month. 

This is the record in the Federal Life 
for the greatest amount of insurance 
written on the largest number of people 
in any one month by any representative 
in the Company, and in the accomplish- 
ment of this achievement Mr. McCann 
shows that he is a producer to be 
deckoned with in the future. Mr. Mc- 
Cann finds no difficulty to collect pre- 
miums, which means that naturally he 
sells the policy correctly. 

The Federal Life Club meeting in 
New Orleans will be attended by about 
thirty-five persons. The meeting is 
the last week in September. 


DRAFT BOARD VINDICATED 
Inquiry By Insurance Medical Experts 
Shows Changed Regulations Caused 
the Trouble 


The medical department of the Met- 
ropolitan Life Insurance Company, to 
whom was assigned the task of re-ex 
amining several hundred drafted men 
who had been rejected as physically un- 
fit for military duty, by Local Board 
102, with headquarters in Public School 
13 on East Houston Street, has com- 
pleted its work. The re-examination of 
473 drafted men, which was conducted 
by Dr. Victor C. Pedersen and others 
of the insurance medical department, 
resulted in complete vindication of the 
members of the board who had been 
suspected of irregularities. 

Dr. Pedersen attributed the difference 


Japanese Writers 
Win Club Honors 


ORIENTAL VICE-PRESIDENTS OF 
THE $100,000 CLUB 





Before Joining New York Life Were 
Hotel Proprietors, Bank Managers, 
Tailors, Ete. 





Four of the nine official positions in 
the New York Life’s $100,000 Club have 
been won by Japanese. U. Matsuda, of 
San Francisco, leading vice-president 
at large, was a merchant tailor until 
1913 when he came with the New York 
Life. He had a splendid reputation in 
the Japanese community of Watson- 
ville, Cal., where he lives, and where 
he is president of the Japanese asso- 
ciation. The first time he made the 
$100,000 Club was in 1915. Last year 
he wrote 144% applications for $143,- 
625. 

G. T. Matsunaga, of Los Angeles, an- 
other vice-president at large, was a 
hotel proprietor. He joined the New 
Yerk Life in 1915. His writings for 
the year were $136,125. 

First of Race to Make $200,000 Club 


Vice-President H. Y. Hanafusa, of 
Seattle, who wrote 126 applications for 
the year, was the first Japanese to win 
membership in the $200,000 Club. He 
is a natural leader and his insurance 
sticks. 

Y. Suzuki, vice-president at large, 
Los Angeles, who wrote 128 applica- 
tions during the year for $133,125 was 
a bank manager until the time of the 
San Francisco earthquake, when he 
came with the New York Life. 

The president of the $100,000 Club is 
H. E. Graves, of Syracuse, who wrote 
$174,750. 


in the findings to the fact that the gov- 
ernment had relaxed its physical stand- 
ards since the original examination of 
the men was held. “We believe the 
doctors’ work—that is, the physicians 
of the local board—represents the best 
possible faith,” says Dr. Pedersen, “be- 
tween the registrants and the govern- 
ment.” 


Deputy Attorney General Roscoe 
Conkling says that the government is 
satisfied with Dr. Pedersen’s report, and 
the case is now closed. The members 
of Local Board 102 were never threat- 
ened with removal, he says, and now 
they are thoroughly exonerated. 


L. C. YORK RECOVERING 


Leslie C. York, inspector of agencies 
of the Equitable, is recovering from an 
operation. He will not be able to at- 
tend the Mackinac Business Confer- 
ence. 


A. M. Shields, of San Francisco, has 
qualified for the Equitable’s Quarter 
Million Club. 











44 MILLIONS from 42 AGENCIES 





THE 1916 RECORD OF OUR EARNEST, 
LOYAL AND HAPPY AGENCY FORCE 








New England Mutual Life 


Insurance Company 
BOSTON, MASS. 

















The Nation Needs Its Business 


Not less patriotic than those who serve the Nation in organizations directly con- 
nected with the war, are those who keep the wheels of business steadily turning. 
Their work contributes to the country’s moral poise, and, as well, keeps sound the 
financial foundation on which our great part in the war must rest. 
one of the great conservators of national resources, : . ¢ : 
myriad homes of the people and the businesses which furnish their maintenance. Life 
insurance has therefore a great opportunity and a great 


Occasionally we have a General Agency opening 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 


Life Insurance Company 
Springfield, Massachusetts 
Incorporated 1851 


Life insurance is 


through its protection of the 


duty in this time of crisis. 
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LIVE HINTS FOR BUSINESS GETTERS 


Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 





The Optimist sees the 
Note doughnut. 
the The Pessimist sees the 

Difference hole. 

, The Pessimist asks: “Is 
there any milk in the pitcher?” 

The Optimist asks: “Will you please 
pass the cream?” 

A Pessimist is a man who winds an 
eight-day clock every night. 

An Optimist is a man who gives his 
clock away 80 not to lose any time 
winding it. 

A Pessimist is a person so disagree- 
able he won’t eat anything that agrees 
with him. 

An Optimist is a person who can eat 
cottage pudding so agreeably that you 
thing he is the joyful owner of a brown 
stone residence on Riverside Drive and 
a limousine. 


Which are you? 
+ * . 


The dire curse of this 

The Power’ world is idleness. Some 

of Thought are working too hard, 

Waves while a vast multitude 
idly look on, Don’t be 
a looker, be a doer. Don’t be a has- 
been, be an iser. Don’t be a knocker, 
be a booster. Idleness is sin. “The 
wages of sin is death.” That is why 
people who stop working die off so 
soon. “If a man does not work neither 
shall he eat.” He can’t eat long. He 
loses his appetite, spoils his digestion, 
gets heart failure. When you retire 
from isiness, from work, from active, 
aggressive occupation you want to buy 
your lot in the graveyard at once. “If 
I were rich,” do you say? Nonsense, 
if you were rich you would be unbear- 
ably meaner than you are now, a hun- 
dred times more stupidly useless. What 
you need is punch. You have lost your 
grip, grit and punch. And no matter 
if you are ninety years old you can 
get them back. How? Listen. 

Build with thought waves. Begin 
with your world; what is it? The ditch 
or mayor’s chair; the brickyard or 
bank; bench or pulpit; selling or buy- 
ing; pick or pen? Take a look at your 
world; what is it? Now plan it, then 
breathe iife into your plan. You can- 
not help others until you help yourself. 
You are supreme and this is your 
ultimate hour. You are under the law 
of liberty—go and do. Put forth your 
supreme hand beyond duty and you 
can do the impossible. 

7 +. - 


Peter Ibbetson, given 

Making Dreams immortality by Du 

Come Maurier, dreamed of 

True dreams which came 

true. Taking this as 

a text International “Life Man” says 

that dreams come true only when we 

work with determination to make them 

come true. 

“Just working along” without putting 

power into our efforts makes no worthy 
dream come true. 


Power, power—power of brain and 
heart—must be crowded on, if worthy 
dreams would be made to come true. 


The above is what certain field men 
do not show that they realize. Their 
comparatively scanty results plainly 
show they have not put determination 
—power of brain and heart—into the 
work. Yet they have dreams of more 
money they want to bring true. May 
every one of such men take what is 
here said right home to them. 

Determination—power of brain and 
heart crowded into the work will bring 
your dreams true. 


Statistics covering 
How One May more than half a 
Grow Old century inform us 


Successfully that only three men 

in every one hundred 

are self-supporting at the age of 65, also 

that 97 out of every hundred are abso- 

lutely dependent upon others for the 

common necessities of life: when they 

reach this milestone. From this we 

deduce that only three per cent. of the 

fifty million men in the United States 
know how to grow old successfully. 


From 16 to 25 years of age has been 
termed the “wild oats” period. It is 
during these years that the egotistical 
son thinks he knows more than his fa- 
ther. During the second period of this 
anthropologic evolution, from 25 to 35 
years, he begins to realize that he 
knows very little. From 35 to 40 is 
known as the crystallization period, and 
if the individual has not worked out 
the formula for success at 40 there is 
very little hope for him. During the 
next half decade, from 40 to 45, more 
than 74 per cent. of all men meet with 
reverses which result in the loss of 
their entire accumulations. The age 
45 is said to be the danger line in every 
man’s life. At the age of 50 only one 
in every five thousand men is able to 
recover his financial footing and inde- 
pendence, At 60 more than 95 per cent. 
of all men are dependent upon their 
daily earnings, their children, other rel- 
atives or charity for support. 

(Finally, when this struggling army 
of humanity reaches 65 the barometer 
of success indicates that only three in 
every hundred have made ample pro- 
vision for an independent future. It is 
during the first three periods of a 
man’s life that he must outline a def- 
inite financial plan for the future, if 
he expects to be a member of the three 
per cent. army. The young man who 
wisely provides himself with an endow- 
ment maturing at age 65, or at any age 
at which he seeks retirement, need not 
fear the future. The good old legal 
reserve ship will weather all of life’s 
storms and the policy serves as a pass- 
port to the harbor of independence. 

* * = 

The United States Govern- 
Get After ment has spent a whole 
the month now in weeding 
Exempts out the young men of 
the country who are un- 
fitted for army or navy service because 
of physical disabilities or because they 
have dependents. The situation has 
opened up a splendid field for the life 
insurance solicitor, Most of these young 
men have not been rejected because of 
serious physical trouble. They are still 
good risks, and just the ones who need 
life insurance. By their own confes- 
sion they have dependents who are 
looking to them for maintenance. If 
they cannot be spared to go to war, 
they cannot be spared in case of death 
—that is, death would deprive their 
relatives of the support they are now 
giving, the same as their entering the 
military or naval service would do. 
They cannot now deny that they have 
need of life insurance to protect their 
dependents in case of death. The first 
purpose of life insurance is to fill this 
need, and these hundreds of thousands 
of men have sworn that they cannot 
be spared for army service. This would 
seem like an oasis in the field of life 

insurance, 





THE MOST VALUABLE POLICY FOR YOU, 
Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 





INSURANCE COM 


WILLIAM N. COMPTON, Generul Agent 
METROPOLITAN DISTRICT, ST. PAUL BLDG., 220 BROADWAY, NEW YORK, N. Y. 











ORGANIZED 1871 


Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 


OLDEST, LARGEST STRONGEST 
Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 
CONDITION ON DECEMBER 331, 1916: 


18,119,172.50 





GOOD TERRITORY FOR LIVE AGENTS 








FOUNDED 1865 
Unexcelled In Favorable Mortality 
and Economy of Management 
The Provident Life and Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low and still further reduced 
by Annual Dividends 








Ambitious, Productive and Trustworthy Life Agents may be 
benefitted by corresponding with the 


Berkshire Life Insurance Company 
of Pittsfield, Mass. 
Inc. 1851 
New policies with modern provisions Attractive literature 
W.D. Wyman, President W.S. Weld, Supt. of Agencies 








We want a GOOD PERSONAL PRODUCER and organizer 
for DESIRABLE TERRITORY in several states west of the 
Mississippi River. EXCELLENT CONTRACT. 


Northwestern National Life Insurance Company 
MINNEAPOLIS, MINNESOTA, 

is a LEADING LOW NET COST, annual dividend, MUTUAL, 

OLD LINE company. Record for 1916— increase in insurance 

in force, 20%; in paid-for business, 51%; in assets, 15%; in 

amount apportioned for 1917 dividends, 71%. 
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‘ooo dnsunance in force over 6. 000.0000 
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International’s $100,000 
Club Convention 


TWENTY-THREE STATES REPRE- 
SENTED AT MEETING 


Company Has Had Unusually Prosper- 
ous Year—Chorn Discusses Insur- 
ance in War Time 


With twenty-three States represented 
in its membership and with banquet 
speakers lauding the Company for hav- 
ing, eclipsed a world’s record in its 
growth, the scores of delegates to the 
cenvention of the One Hundred Thous- 
and Dollar Club of the International Life 
Insurance Company have mingled busi- 
ness with pleasure in a visit of four 
cays to the home office of the Company 
in St. Louis. The membership of the 
club is composed of those who led that 
Company’s sales force of one thousand 
representatives during the last year, 
J. V. Keenan, of Kansas City, having 
qualified for the presidency by produc- 


ing more business than any other 
agent. Mr. Keenan presided at the 
various business sessions of the club. 


Aiter attendance at baseball games, the 
races at Hazelton and the various 
luncheons, the visiting guests of the 
International Life returned to. their 
homes September 6th. 


The Banquet 

The supreme feature of the conven- 
tion was a banquet with an attendance 
of one hundred and fifty officers and 
agents of the International Life at the 
Buckingham Hotel on the night of 
September 4th, the banquet room wear: 
ing a gala attire, while the business 
discussions finally gave way to dancing 
and social features introduced by a 
liberal representation of ladies, mainly 
the wives of visiting delegates. 

In his introductory address 
banquet Tuesday night, President 
Keenan called particular attention to 
the increase of insurance production 
for his Company for the year 1917 over 
the production of the year 1916, at- 

'tributing the present flourishing busi- 
ness of the entire agency force to a 
mvure serious conception of the family 
and home life as impressed by the pre- 
veiling war time conditions. He 
touched also on the general prosperity 
cf the country and for his line of busi- 
ness, referred to the compensating ad- 
vantages of the high cost of living, 
a condition, he explained, which has 
impelled the prosperous man in the 
last year or two to double the amount 
of life insurance carried by him as a 
protection necessary to his family to 
meet changing conditions. 

Following Mr. Keenan the Hon. John 
Schmoll, acting mayor designated to 
represent the city in the absence from 
town of Mayor Kiel, addressed a wel- 
come to the delegates as guests not 
olly of the International Life but of the 
city of St. Louis, which he declared to 
be the beneficiary of the efforts of an 
agency organization extending through- 
ovt the United States and which con- 
tributes by the very nature of its busi- 
ness to a constant golden stream of 
money that is flowing into the banks 
of St. Louis and finding its way into 
the general circulation in the building 
up of Mississippi Valley commercial 
aud farming industries. 

Address By Superintendent 

“Life Insurance In War Time” wags 
the topic assigned to the Hon. Walter 
K. Chorn, superintendent of insurance, 
whose introduction to the gathering by 
the toastmaster, the Hon. Colin M. 
Selph, postmaster of ‘St. Louis, had 
been anticipated by the applause of the 
insurance men already well acquainted 
with the superintendent. 

: After paying eloquent tribute to the 
field men and betraying a lively in- 
terest and sympathy with their voca- 
tion, Mr. Chorn described the gradual 
acjustment of life insurance to war 
time conditions, affording a clear con- 
ception of the necessity for war clauses 


at the 





in policies and hinted at the legitimate 
insurance advantages newly created by 
the war. 

There were appropriate remarks by 
Massey Wilson, president of the Inter- 
national and J. L. Babler, vice-presi- 
dent and general manager of agencies. 
It remained for the Hon. Wm. Marion 
Reedy, editor of “The Mirror” of St. 

Louis to deliver a frequently applauded 
address on “The Company’s Progress.” 
Mr. Reedy said: 

“The International Life is a pyramid 
ot strength, buiit slowly as all pyra- 
mids rise, by an army of men, but 
built more rapidly than any other 
similar institution in the history of the 
world. For I am told that in multiply- 
ing its assets by ten within a decade 
and building up its outstanding insur- 
ance to more than $69,000,000 this great 
Missouri company has set a record that 
has never been previously achieved. 

“The architects of this big institu- 
tion are here to-night. I see before me 
its head, Massey Wilson, his co-worker 
and head of its army of builders, J. L. 
3abler, its agency director, W. S. Doyle, 
and those other engineers who con- 
ceived the organization and without 
once weakening have held steady hands 
on the lever since the very inception 
of this great public institution.” 





‘ 











Metropolitan Life Insurance Company 
Home Office Building 


Want Section Amended 





THE 
METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 


The Company By the People 

= For the Pesple 

The Daily Average of the Company's 
Business during 1916 was: 

101 per day in Number of Claims Paid. 


8,304 per day in Number of Policies 
Issued and Revived. 


$1,969,823 per day in New Insurance 
Issued, Revived and Increased. 


$376,827.40 per day in Payments to 
Policyholders and Addition to 
Reserve. 


$220,509.26 per day in Increase of 
Assets. 


JOHN R. HEGEMAN, President 








(Continued from page 2.) 
claring that under no condition should 


Deferred Dividends 


premiums paid for life insurance be (Continued from page 2.) 
exempt from taxation. His bill reads Page 18, Lines 3 and 4, omit “on the 
as follows: average capital actually employed in 


Some of us who are in touch with 
the situation have reason to believe 
that we can secure an amendment to 
this bill while it is before the Confer- 
ence Committee, and the purpose of the 
amendment is to exempt from taxation 
the cheaper forms of life insurance 
which are taken for perfectly proper 
reasons for the protection of credit. 
Care and consideration has been given 
to the drafting of this amendment. 

It is very important that all life ex- 
ecutives and all agents at once com- 
municate with the members of the Con- 
ference Committee, and with Congress- 
men in both Houses, to secure the 
adoption of the amendment. 

The officers of the National Associa- 
ticn of Life Underwriters hereby ap- 
peal to you to communicate immediate- 
ly with the members of the Confer- 
ence Committee, and your Senator and 
Representative, asking their co-Opera- 
tion in securing this amendment to the 
Pomerene Bill. 

LAWRENCE PRIDDY, Vice-President. 


such trade or business” and insert “of 
the actual invested capital for the tax- 
able year.” 

Page 18, Line 6 and 7, omit “the 
average capital actually employed in 
such trade or business within the Uni- 
ted States” and add “that proportion of 
the actual invested capital for the tax- 
able year which the net income of the 
trade or business from sources within 
the United States bears to the entire 
net income.” 

Page 18, Line 21, add after the sec- 
ond “in” the words “subdivision (a) 

Page 19, Line 10, after the word “in” 
add “subdivision (a) of.” 

Page 21, between lines 21 and 22, add 
“Sec, 207. As used in section two hun- 
dred and three and in section two 
hundred and four, the term ‘capital’ 
does not include money or other prop- 
erty borrowed, nor stock, bonds, or 
other assets, the income from which is 
not subject to the tax imposed by this 





Representing 


The Mutual Life Insurance Company 
of New York 


You will make money. 


The great strength, big dividends and incom- 
parable benefits of the ‘‘oldest company in America” 
mean certain success for you. 





For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 


34 NASSAU STREET. NEW YORK, N.Y. 











title, and in case of a corporation or 
partnership means, subject to the above 
limitation, (1) actual cash paid in, (2) 
the actual cash value of property paid 
'n other than cash, for stocks or shares 
iu such corporation or partnership, at 
the time of such payment, and (3) paid 
in or earned surplus and undivided prof- 
its used or employed in the business; 
Provided, That the good will, including 
trademarks and trade brands, or the 
franchise of a corporation or partner- 
ship is not to be included unless the 
corporation or partnership made pay- 
ment therefor specifically as such in 
cash or tangible property, the value of 
such good will, trademarks, trade 
brands, or franchise not to exceed the 
actual cash or actual value of the 
tangible property paid therefor at the 
time of such payment. As used in such 
sections the term ‘capital for the tax- 
able year’ means the capital as of the 
first day of the second half of such 
year, except that if a corporation or 
partnership is not then in existence or 
an individual is not then engaged in 
the trade or business, it means the 
capital as of the day of commencing 
business.” 


Page 23, to be inserted at the end 
of Line 5, is the following: “Premiums 
paid on life insurance policies covering 
the lives of officers, employes, or thosé 
financially interested in the company 
or co-partnership for the benefit of said 
company or co-partnership shall not be 
deducted in computing the net income 
or profits in determining the amount 
of taxes to be paid under this Act. 


Te Collectors of Internal Revenue: 


Treasury Decision 2090 in so far as 
it authorizes corporations to deduct 
from gross income the annual pre- 
miums paid on policies insuring the 
lives of officers or employes in favor 
of such corporations, is hereby modi- 
fied to the extent that instead of the 
corporations, carrying such insurance, 
being permitted to deduct from gross 
income of the year, in which paid, the 
amount of the annual premium pay- 
ments, they will hereafter be permit- 
ted to deduct from the gross proceeds, 
when received, of any policies of which 
the corporations are the beneficiaries, 
the entire amount of the premiums 
paid during the term of the policies, 
less any premium payments which, un- 
cer the former ruling, have been de- 
ducted from gross income in any re- 
turn of annual net income, and the net 
proceeds of the policies, thus ascer- 
tained, will be returned as taxable in- 
come of the year in which received. 

W. H. OSBORN, 
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RATE TREATMENTS 

Small cities contiguous to New York, 
inhabitated in large part by commuters 
to the metropolis, frequently cannot 
understand why they should have dif- 
ferent rate treatment than is appliea 
to New York City. They point with 
pride to their department, to their loss 
record, to their low buildings, to their 
police force, to their water supply, but, 
perdenable as is local pride, the ex- 
cellencies listed fall short of New York 


City standards. In other words, all 
experience shows that they do. The 
Situation was aptly handled by R. P. 


Tarbour, speaking as a representative 
of the Suburban Fire Insurance Ex- 
change, at a meeting of the Yonkers 
Chamber of Commerce last week. That 
city is considering a rate investigation 
and the Exchange was asked to send 
a man to give the companies’ viewpoint 
cf rating conditions. When the speak- 
er concluded he was cross-examined, 
aud the questions and answers that fol- 
lowed are printed in full elsewhere by 
The Eastern Underwriter because they 
auswer queries that constantly arise 
not only in Yonkers but in many other 
towns. 


AMEND SECTION 210 

Life insurance men are standing be- 
hind the Government as solidly as any 
other class and they are willing to 
bear their just share of taxation bur- 
dens. There is one section of the War 
Revenue Measure, this week passing 
the Senate and now in the conference, 
however, which deserves the closest 
scrutiny, and which, for the benefit of 
the general public and in the interest 
of thrift and protection, should be 
amended. The section which should 
be changed is No. 210 of the War In- 
come Tax, written into the bill a short 
time before the Senate passed it, and 
which says that premiums paid on life 
insurance policies, covering the lives 
of officers, employes, or those financi- 
ally interested in the company or co- 
partnership for the benefit of said 
company or co-partnership shall not be 
deducted in computing the net income 
of profits in determining the amount 
of taxes to be paid under the act. 

It is easy to see why this amend- 
ment appeared in the bill; the framers 
evidently believing that certain kinds 
of policies would be featured by the 


companies in order to escape taxation. 

But this viewpoint unfair to 
the companies and if the amend- 
ment stays as it now is_ printed 
in the bill it will be a_ hard- 
ship on a large section of insurers 
and contemplated insurers. If the b'll 
is amended to except premiums paid 
for such life insurance not in excess 0° 
the annual premium payable for life 
required for a policy on the whole life 
plan thousands of policies that should 
be written and should not be taxed will 
not be written and the great fabric of 
credit will be damaged. It is a pretty 
late day to be compelled to argue about 
the importance and necessity for cer- 
tain types of term and straight life 
policies. A great many members of 
Congress appreciate the situat’on, and 
if the voice of the country is heard 
there is a chance for an amendment 
to go through. It is, de- 
cidedly advisable that wires go 
Washington along the line suggested 
elsewhere by the National Association 
of Life Underwriters. 


was 


therefore, 
to 


WHAT DOES THIS MEAN? 

The more fire insurance men study 
Paragraph 8, Section 121, Chapter 44), 
New York Laws (the new standard fire 
policy), the more they are puzzled. 
Does this paragraph mean that a single 
fire insurance company cannot issue an 
underwriters’ agency policy? The para 
graph reads: 

Kighth. 


Two or more fire insurince 


corporations, authorized to transact 
business in this State. may issue a 
combination standard form of policy, 


using a distinctive title therefor, which 
title shall appear at the head of such 
policy followed by the titles of the 
several corporations obligated there- 
upon, and which policy shall be execu- 
ted by the officers of each of such 
corporations; provided, that before 
such corporations shall issue such com- 
bination policy, they shall have received 
the express permission of the Super- 
intendent of Insurance to issue the 
same, and the title of such proposed 
policy and the terms of the additional 
provisions thereof, hereby authorized, 
shall have been approved by him. which 
terms, in addition to the provisions of 
the standard policv and not inconsist- 
ent therewith, shall provide substanti- 
ally under a separate title therein, to 
be known as “Provisions specially ap- 
plicable to this combination policy,” as 


follows: (a) That each corporation 
execut'ng such policy shall be liable 
for the full amount of any loss or 


damage, according to the terms of the 
policy, or a specific percentage there- 
of; (b) that service of process. or of 
any notice or proof of loss required by 
the said policy, upon any of the cor- 
porations executing the same shall be 


deemed to be service upon all; and 
provided, further, that the unearned 
premium liability on each policy so 


issued shall be maintained by each of 
such corporations on the basis of the 
liability of each to the insured there- 
under. 


TRADING WITH ENEMY ACT 


The Trading with the Enemy Act 
has passed the Senate. It extends con- 
trol of all foreign fire insurance com- 
pinies to the Government. 


TO MEET IN CHICAGO 
The mid-year meeting of the execu- 
tive committee of the Home Life 
Agency Association will be held at 


Hotel La Salle, Chicago, September 22. 








THE HUMAN 











SIDE OF INSURANCE 











GUTHRIE 


J. B. 


J. B. Guthrie, the newly appointed 
assistant secretary of the New Jersey 
Fire, received his first underwriting ex- 
perience in Baltimore immediately af- 
ter the conflagration. Mr. Guthrie 
started with the old Security Fire, of 
Baltimore, as office boy and worked 
his way through the underwriting de- 
partment to the position of map clerk 
In 1906 he came to New York with the 
general agency of J. Ramsay Barry & 
Co. This agency was later taken over 
by Newman & McBain, with which 
office Mr. Guthrie went as examiner. 
After a short experience with Newman 
& McBain he joined the staff of Fred 
S. James & Co. in a similar capacity. 
In 1911 he was appointed special agent 
of Fred. S. James & Co. for New York 


and New Jersey suburban territory, 
later being transferred to the New 
York and New England field. In 1913 
he was again transferred, this time 


going to Baltimore where his territory 
included Pennsylvania, Maryland, Dis- 
trict of Columbia, Virginia and West 
Virginia. Mr. Guthrie will assume his 
duties as assistant secretary of the 


New Jersey on Monday. 
* * ” 


Fred W. Koeckert, who is to come to 
New York as vice-president of the Con- 
tinental, is a man of extreme ability, 
who is not only an able underwriter 
but has the faculty of drawing men 
close to him, the finest kind of spirit 
being maintained among his associates. 

Mr. Koeckert was born in Indian- 
apolis on August 16, 1879. He-~ was 
graduated from the Indianapolis High 
School in June, 1897, and entered the 
employment of the German Fire of In- 
dianapolis as office boy July 1, 1897. 
Later, he became a solicitor for its 
Iccal department and in 1899 was made 
manager of that department. Two years 
later he was appointed its special agent 
for Indiana. In June, 1906, he went 
with the old Phenix of Brooklyn in the 
Indiana field as assistant to State Agent 
J. Irving Riddle. On the death of Mr. 
Riddle, Mr. Koeckert was made State 
agent. In December, 1910, he became 
assistant to Manager Charles R. Street, 
of the Western department of the Fi- 
delity-Phenix. In 1915 he was appointed 
assistant secretary of the Company and 
early in 1916 was promoted to the office 
of secretary. When Charles R. Tuttle 
resigned as Western manager of the 
Continental, a year ago, Mr. Koeckert 
took his place. 








Supplemental contracts representing 
$2.374,770 were issued by the Security 
Mutual Life in its Total Abstinence 
Class the first six months of 1917. 


a 








J. Le Verne Wood, of the New York 
Insurance Department, and Miss Mary 
W. Wollaston, of this city, were mar- 
ried last week. Mr. Wood is a member 
of the Veteran Corps of Artillery, and 
the evening of the ceremony he was 
ordered back to guard duty, He re- 
turned to New York on Monday of this 
week. Gordon Case, of the Depart- 
ment, is at Plattsburg; Erkford De Kay 
is a Lieutenant-Commander in the 
Naval Militia; Major Stoddard, First 
Deputy, is in France; and Marcy Feder, 
of the rate bureau, is in the commis- 
vary department of the Army. 

a+ * ak 

Roy A. Hunt, of Chicago, who for 
two years has been sales director in 
Chicago for the Illinois Life, has be- 
come agency secretary of the American 
Central Life, with headquarters in In- 
dianapolis. Mr. Hunt has had an ex- 
tensive experience in life insurance. In 
Georgia he assisted W. H. Sale, then 
superintendent of agents for the Pacific 
Mutual. He was also with the Metro- 
politan and the Penn Mutual in Georgia 
and North Carolina. He was connected 
with the Home Life of New York in 
Louisville where he later became a 
vice-president of ‘The Insurance Field.” 
For twelve years he followed insurance 
journalism, leaving it two years ago 
to take up active life insurance work 


again with the Illinois Life. It is be- 
cause of the rapid growth of the 
western department of the American 


Central Life that it has been found in- 
expedient to continue to combine the 
duties of director of agencies at the 
home office with those of superintend- 
ent of the weitern department witn 
headquarters in Kansas ‘City in charge 
of M. F. Belisle. Mr. Belisle will go 
to Kansas City to devote his entire 
time to deveiopment work at that 
point. He will arrange for the en- 
largement of the western department 
while Mr. Hunt will carry out plans of 
development for the Company’s general 
agency activities which were put into 
operation last spring. Mr. Belisle re- 
mains fourth vice-president of the 
Company. 
- + + 


W. H. Harrison, of Louisville, gen- 
eral agent of the Connecticut Mutual 
Life, told general agents of the com- 
peny at their annual meeting this week 
how he sold a $50,000 single premium 
pelicy to a man in a dark room. The 
prospect was a prominent manufacturer 
and lived in a beautiful home. One of 
his idiosyncrasies was to keep his 
home in darkness at night in order to 
save his eyes from strain after the 
day’s work. Mr. Harrison called on 
him and talked insurance with him for 
ar. hour in a dark room. A light was 
turned on only when it was necessary 
to make out a check. 
* + a 

F. J. Parry, vice-president and super- 
intendent of agencies for the American 
Surety Company, returned to his duties 
Wednesday, after a month’s absence. 


NEW JERSEY AGENTS 


To Meet at Asbury Park on September 
20—Assemblymen to 
Talk 

The semi-annual meeting of the New 
Jersey Association of Fire Underwrit- 
ers will be held in Asbury Park on 
September 20, at the Metropolitan 
Hotel. 

Elmer H. Geran, minority leader of 
the Assembly, and also assistant pros- 
ecutor of Monmouth County, and Leo 
H. Healey, of New York, will be the 
leading orators. 

Numerous interesting matters will be 
brought up, 
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B. J. Alley Gets 
Three Companies 





—— 





FORMS ASSOCIATED MUTUAL 


AGENCY, INC. 





Facilities for Writing Business in Gen- 
eral Territory—Opens Office at 
68 William Street 





B. J. Alley this week announced the 
formation of the Associated Mutual 
Agency, Inc., and the appointment of 
tnat agency as representatives of the 
Pennsylvania Millers; the Pawtucket, 
R. I., Mutual; and the Berkshire Mu- 
tual, of Pittsfield, Mass. The appoint- 
ment is effective immediately. 

Stock Form of Policies 

In representing these three compa- 
nies for the writing of business in gen- 
eral territory, the Associated Mutual 
Agency, Inc., will issue only stock form 
ot policies. 

These companies were formerly rep- 
resented in the office of R. A. Corroon 
& Co., Inc., of New York City with 
whom Mr. Alley was associated until 
September 1 as underwriting manager. 
The agency has taken quarters on the 
seventh floor of 68 William Street. 

The Associated Mutual Agency, Inc., 
also announced this week the appoint- 
ment of Henry Rosehaft as general as- 
sistant. Mr. Rosehaft has for several 
years been placer for Handley & Co., 
of Jersey City. 


Mr. Alley’s Experience 

Mr. Alley’s experience as an under- 
writer extends over a period of twenty- 
five years. He started with the Syn- 
dicate Insurance Co., of Minneapolis, 
which later became the Minneapolis 
Fire and was eventually absorbed by 
the Caledonian. Following the above 
connection, Mr. Alley was for several 
years with the Minneapolis _ local 
agency of Jacob Stone, later connect- 
ing himself with the agency of Josiah 
Thompson, Jr., also of Minneapolis. 
Mr, Alley then went with the Millers 
National in the field, later taking 
charge of the Northwestern office of 
that company and several others at 
Minneapolis. Following his connection 
with the Mlilers National, he went in 
the field for the Grain Dealers Mutual, 
of Indianapolis, later organizing in that 
city the Manufacturers’ Bureau which 
supplied inspection reports and other 
technical information to a group of 
c mpanies. Mr. Alley was then made 
secretary of the Fitchburg Mutual and, 
after three years in this capacity, on 
January 1, last, he became underwrit- 
ing manager in New York for the 
three companies the Associated Mu- 
tual Agency, Inc., now _ represents 
which were then in the office of R. A. 
Corroon « Co., Inc. 





NEW RECIPROCAL 

A. C. Olds, former manager for the 
Pacific Coast department of the Cale- 
denian and Aachen & Munich, has 
launched an inter-insurance exchange at 
San Francisco to be known as Olds & 
Stoller Inter-Exchange. He has asso- 
ci«ted himself with F. R. Stoller, who 
operates the Pacific Automobile In- 
demnity Exchange at Los Angeles. 





FOOD PREPARATION 
The Continental, Fidelity, Phenix, 
and American Eagle have issued book- 
lets, entitled “Food Preparation,” giv- 
ing valuable data about food shortage 
and containing food values recipes. 


























Philadelphia Agents 
Still in Dark 


HAVEN’T HEARD OFFICIALLY 
ABOUT BY-LAWS RULING 





Local Dailies Say Commissioner Has 
Been Advised He Has No 


Power 


A despatch to Philadelphia news 
papers from Harrisburg says that 
Deputy Attorney General Kunholds has 
no authority to approve or disapprove 
the constitution and by-laws submitted 
to him by the Philadelph'a associa‘ion 
as a rating bureau. This is the docu 
ment which was adopted after an ex- 
tended controversy Over agency limita 
tion, and after being 
submitted to the Insurance Department 


adop‘ed wac 


for its O. K. The Philadelphia da‘ly 
newspapers have stated that the Dep 
uty Attorney General’s ruling places 
the matter beyond the power of the 
Insurance Commissioner. 
No Official Advices 
Up to the time that The Eastern 


Underwriter went to press the Phila- 
delphia association had no official noti- 
fication of the decision or of any action 


on the part of the Insurance Com- 
missioner. 
In discussing the case with The 


Eastern Underwriter a prominent Phil- 
adelphia agent said this week: 

“Until we know exactly what the 
decision is it is hard to say what the 
effect will be, except that it is certain 
that if we go to three or more agencies 
the multiplying of agents will break up 
old-established agencies and the man 
without any brokerage business will 
have to get out and hustle for direct 
business. 

“If we go on the unlimited agency 
plan we shall gradually get on the un- 
limited commission plan, and I do not 
know what the effect will be at this 
time.” 


LIQUOR QUESTION 
To Be Discussed at Next Week’s Meet- 
ing of Underwriters’ Association of 


New York State 


of 
have 


The Underwriters’ Association 
New York State, which was to 
held a meeting this week in Syracuse, 
postponed it on account of a State fair 
and other reasons making accommoda- 
ticns difficult to secure, and the meet- 
ing will be held on Tuesday of next 
week. 

One question that will come up for 
discussion will be the liquor situation. 
Because of the Washington legislation 
there has arisen a bad moral hazard 
in the saloon business up-State. Many 
of these places are closing. 


The Automobile Underwriters’ De- 
tective Bureau will hold a meeting on 
Sept. 20 at which time a number of 
interesting matters will be discussed. 
This bureau has grown until it has 
fifty members. 


John H. Stoddart, of the New York 
Underwriters’ Agency, returned on 
Wednesday from his vacation spent on 
Leng Island. 


FIRE AND MARINE 
INSURANCE—ALL LINES 














Company of H 


The Automobile Insurance 


MORGAN G. BULKELEY, President 


artford, Conn. 





Cash Capital ° ° 
Assets ° ° . 
Liabilities (Except Capital) 
Surplus to Policyholders . 


Statement January 1, 1917 


° - $1,000,000.00 
° 2,748,832.19 
° . 1,039,977.81 
° 1,708,854.38 








AFFILIATED WITH 


AETNA LIFE INSURANCE COMPANY 
THE AETNA CASUALTY & SURETY CO. 




















Telephones: John 63-64-65 
Northern Asse. Co., Ltd, of Eng. 
Commonwealth Ins. Co, of N. Y. 
Detroit F. & M. Ins. Co. of Mich. 
145 MONTAGUE STREET, 


Pelephones: 





LEWIS & GENDAR, Inc. 


New York City Agents 
Commonwealth Insurance Co. of New York 
ONE LIBERTY STREET, NEW YORK CITY 
Brooklyn and Suburban Agency 


Main 6370-6371-6372 


Firemen’s Inc. Co. of New J 
Globe & Rutgers Inc. of N. : 
Employers’ Lia. Assce. Corp f 


BROOKLYN—NEW YORK 


Jersey 
y 


London 








WITH U. S. BROKERS AGENCY 


The U. &. Brokers Agency, Inc., this 


week announced the appointment of 
William CC, Ribeth as solicitor. Mr 
Ribeth started in his new connection 


on Monday. For the past six years he 
has been identified with the agency of 
his father, John Ribeth, in the Bronx. 


NORTH 
BRANCH 
FIRE INS. CO. 


Sunbury, Pa. 
Inc, 1911 


$641,341.77 
230,513.29 

300,000.00 

63,479.83 


Reserve 
Capital 
Surplus 


HALL APPOINTMENT 
Edward EB. Hall & Co. have been ap 
pointed underwriting managers for the 
United States and Canada of the Na 
ticnal Trades Fire Insurance Company 
of Chicago. 
for ad 


The Humboldt Fire 


mission to Utah. 


applied 


CITY 
INSURANCE 
COMPANY 


Pittsburgh, Pa. 


Inc, 1870 


$357,318.58 
54,256.92 
200,000.00 
96,379.07 


Reserve 
Capital 
Surplus 


OPERATING ON A CONSERVATIVE BASIS IN A LIMITED 
TERRITORY UNDER AN EXPERIENCED MANAGEMENT 
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Fire Company End 
of Revenue Bil] 
(Continued from page 1.) 


ment in the reasonable requirements 
of the business: Provided, That if the 
Secretary of the Treasury ascertains 
and finds that any portion of such 


amount so retained at any time for | 


euiployment is not so employed or is 
not reasonably required in the business 
a tax of fifteen per centum shall be 
levied, assessed, collected, and paid 
thereon, and the finding and ruling of 
the Secretary of the Treasury in any 
aud all such cases shall be conclusive 
and final.’ ” 


Six Months to Provide for Distribution 

This provision allows the companies 
six months in which to provide for the 
distribution of their earnings for the 
previous year. During that time, it is 
pointed out, the companies will have 
ample opportunity to submit to the 
Treasury Department the amount 
which they propose to set aside as 
“necessary to be employed in the busi- 
ness” and learn from the Treasury 
Department if that amount is accept- 
abie and exempted from the 10 per 
cent, tax. In this manner, the 15 per 
cent. penalty holds but small burden 
te the fire companies. 

Also, it is not thought that the 
Treasury Department will act on each 
company’s earnings separately but that 
it will establish a more or less official 
proportion which may -be adopted by 
all companies with security. 

It would appear therefore that this 
provision generally will not affect the 
fire companies as drastically as sOme 
officials thought on first reading of the 
bill. 


Comment By Chairman Simmons 

The bill as adopted by the Senate 
on Monday is a great relief as com- 
pared with the revenue bill as drafted 
by the House of Representatives, Com- 
menting on this, Senator Simmons, of 
tre Finance Committee, said in his re- 
pert to the Senate: 


“Your committee devoted more than 
ten weeks to earnest and painstaking 
ecnsideration of the bili. They spent 
nearly a week in giving hearings. 
These hearings were attended by rep- 
resentatives of nearly every interest 
affected by any provision of the bill.” 

The hearings mentioned were attend- 
ed by representatives of the National 
Board. These men feel that the bill as 
adopted by the Senate while taxing 
the ‘companies very heavily is favor- 
ably regarded because it places. no 
special tax on the business. 


Company Attitude 

There was presented for the consid- 
eration of the committee a proposal 
that the bill be amended to permit the 
setting aside of 20 per cent. of the 
net earnings of the companies, a 
similar arrangement as allowed banks 
in the original draft of the bill, as a 
reserve which should be exempt from 
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FACILITIES LOCAL AND GENERAL AGENTS 
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LOGUE BROS. & CO., Inc. 


Fire—Casualty—Automobile Insurance 
Nation-Wide Facilities for Handling SURPLUS LINES 











307 FOURTH AVENUE PITTSBURGH, PA. 
taxation. The object of this proposed 
amendment was to name a_ specific SCHAEFER & SHEVLIN 
seemete” all uncertainty os to what | 0% William Street GENERAL AGENTS New York, N. Y. 
moneys were taxable under the bill and DUBUQUE FIRE AND MARINE INSURANCE CO. 
what were not. Many company offi- FIRST NATIONAL FIRE INSURANCE CO. 
cials still express a preference for a FIRE AND FULL COVERAGE AUTOMOBILE INSURANCE 
specific percentage as against the con- Excellent Facilities for Handling Suburban Business Phone: John 2312 











fusion of determining what funds are 
“necessary to be employed in the busi 





ness.” 


Other representatives of the cOmpa- wy EW Y re) be K sg TAT 2 D & PA RT M E N T 


nies took the position before the com- 

ee canes post genta —— HUMBOLDT FIRE OF PA. TEUTONIA FIRE OF PA. 

sure the payment of conflagration CAPITAL FIRE OF N. H. GEORGIA HOME OF GA. 
losses they should not be discouraged 

by taxation of any kind. The com- PERCY B. DUTTON, Manager, ROCHESTER 


mittee pointed out to these men that 





banks, which are also debtor corpora- 














tions to the public, are likewise sub- --- 
ject to tax on the same basis and that 
insurance companies should not receive E F F # I 
more favorable consideration than other « e N D E L L 
similar corporations. The present draft 
is in the nature of a compromise be- 1 LIBERTY STREET Telephone John 2612 NEW YORK CITY 
tween these factions to permit the set- R ti 

ting aside of an adequate reserve with- epresenting 

out limiting it to 20 per cent. and at 

the same time penalizing the misuse THE SCOTTISH UNION & NATIONAL 


of this opportunity, same to be deter- + 
mined by the Secretary of the Treas- For the United States and Canada 


ry. ’ THE YORKSHIRE INSURANCE CO., LTD. 


The Washington Viewpoint : 
Most of those men who attended the For the United States and Cuba 























hearings at Washington and were able 














to get the point of view of the commit- 





tee feel that everything will be done - ninemsn —_ a 
in applying the law to conserve and ; 
encourage the making of adequate re- CRUM & FORSTER 


serves and that the provision mentioned 
was altered with this in view at the GENERAL AGENTS 


same time aiming to prevent discrim- 
; . 95 WILLIAM STREET NEW YORK CITY 


ination over other corporations, 
The last clause of the _ provision 


quoted is patently unconstitutional and, Upited States Fi ; i 
in the opinion of fire insurance attor- tes Fire Ins. Co., N.Y. The North River Ins. Co., N. Y. 
neys, is subject to injunction proceed- Richmond Ins. Co., N. Y. Union Fire Ins. Co. Buffalo, N. Y. 
ings. ° ,° 

Potomac Ins. Co., Washington, D.C. Seneca Fire Ins. Co., Buffalo, N. Y. 

















National Lumber Ins. Co., Buffalo, N. Y. United States Underwriters’ Policy, N. Y. 


* 
F. M. GUND, Mgr. Western Dept. W. W. ALVERSON, Mgr. Pacific Coast Dept. 
A Nn) S O Cc 1 a t eS d M. Uu t Uu al ’ Freeport, Illinois San eacuin canes 





Agency Incorporated ARTHUR C. SWINTON 


1 Liberty Street GENERAL AGENT New York City 


B. J. ALLEY, Manager FIRST NATIONAL FIRE INSURANCE CO. 


Washington, D. C 


68 William St., New York New York Suburban and New Jersey 


Exceptional Reinsurance Facilities Local Agents’ Interests Protected 
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Rates of Cities 
Near New York 


QUERIES OF YONKERS BUSINESS 
MEN ANSWERED 





Why Commuting Towns Pay Higher 
Rates Than Metropolis, Explained 
By Suburban Spokesman 





The fall meeting of the Yonkers 
Chamber of Commerce was devoted to 
a discussion of fire insurance rates. 
The Suburban Fire Insurance Ex- 
change, asked by the city of Yonkers 
to have a representative present who 
could answer questions about rates, 
designated R. P. Barbour, former chair- 
man of the rate committee. Mr. Bar- 
bour read a paper setting forth the 
principles upon which fire insurance 


and rate making are based, and also 
describing the difference between judg- 
ment and schedule rates and explain- 
ing in detail the way the latter are 
made. When he concluded members of 
the Chamber, including a candidate for 
Mayor, asked him the subjoined ques- 
tions, which are given’ with his 
answers. They are important, not only 
because of their application to Yonkers 
but to other cities as well which are 
asking the same rating questions that 
Yonkers does. The meeting was held 
on September 6. 

Q. Is Yonkers rated by judgment or 
by schedule? 

A. The special hazards, i. e., manu- 
facturing properties, etc., are rated by 
schedule, but mercantile properties 
bear judgment rates for the reason 
that the Suburban Exchange has not 
yet been able to apply the schedule 
throughout its territory, because it 
lycks trained men and finds it impos- 
sible to obtain them, particularly at 
this time. 

Q. Do Yonkers rates compare favor- 
ally with those in cities of the same 
size? 

A. Without having comparative fig- 
ures, I should say yes, very favorably 
as a whole. 

Q. Do cities with schedule ratings 
pay less than cities with judgment rat- 
ings? 

A. On the average, No, but the rates 
are better balanced and the best class 
of properties receives proper credits 
in rates while those that are not so 
well built or cared for are charged for 
their defects. The beauty of schedule 
rating is that a man knows why his 
rate is what it is and also knows that 
his neighbor is charged for the same 
thing he is charged for. 

Q. Why should Yonkers pay higher 
rates than New York City? 

A. Because conditions are different. 
New York has a metropolitan fire de- 
Partment, an adequate water supply, a 
well trained salvage corps, an efficient 
pclice patrol system, passers-by at all 
hours of the day and night, and many 
means of giving quick alarm in case of 
fire. It also has enforced building laws 
and an excellent inspection system; in 
other words, the conditions are those 
obtaining in cities of over 500,000 in- 
habitants which naturally calls for dif- 
ferent rate treatment. I am speaking 
of the metropolitan section of New 
York as a whole. There are spots in 
that section where conditions are not 
those outlined. Just where metro- 
politan rates shall end is a matter of 
arbitrary designation. ‘The line must 
be drawn somewhere and wherever 
drawn it is arbitrary. That is so in 
other things. We legislate for first, 
second and third class cities and the 
number of inhabitants constituting 
each class is an arbitrary line. The 
five zones of standard time are all 
arbitrary; taxation limits are arbitrary; 
Assembly and Congressional Districts 
are arbitrary. It is a matter of zones 
and Yonkers lies outside the metro- 
politan zone. 





Q. What zone is Yonkers in? 


A. The Suburban. In a rough way 
it may be said that the New York Fire 
Insurance Exchange covers the metro- 
pelitan zone; the Suburban Fire In- 
surance Exchange covers the commut- 
ing zone, wherein the towns are largely 
tributary to New York and influenced 
in many ways by that fact. Beyond 
this there is another association cover- 
ing localities further away that are 
largely autonomous. 


Q. Why should Yonkers have the 
same rates as smaller places like Mt. 
Vernon? 


A. Because as a practical matter 
rates cannot be made within too nar- 
row limits. They must be made on a 
broad average basis. To attempt too 
much refinement and distinction would 
mean so great an expense as to defeat 
the object sought and to make all rates 
higher. As a simple illustration, take 
two frame dwellings side by sidé bear- 
ing the same minimum rate; one is 
occupied by a careless tenant who pays 
little attention to cleanliness or up- 
keep, the other by the owner who is 
the kind of man who goes down and 
Inoks at the furnace before he goes to 
bed. You would not hesitate in pick- 
ing the better fire risk, but to attempt 
difference in rate for such conditions 
vould in the end cost each man more 
because of the expense of individual 
ingpection and rating. 


Now, since Yonkers is in the same 
cjass as Mt. Vernon fire-insurance-wise, 
the anti-discrimination law of this 
State requires that it should have the 
same rates. The opportunity for lowef 
rates on mercantile properties, for in- 
stance, lies in reducing your key rate. 


Q. In the schedule in use in New 
Ycrk City and the Suburban, are the 
cerresponding charges and credits the 
same or do they differ as well as the 
base rates? 


A. The schedules differ in several 
ways; one is a metropolitan schedule, 
the other is a Suburban schedule. New 
York City is so congested and presents 
sO many more complicated conditions 
that a more detailed schedule is 
deemed necessary. The Suburban sched- 
ule is simpler as being more adapted to 
cenditions in the smaller cities and 
towns, and it is easier and less ex- 
pensive to apply. The two schedules 


must be applied side by side to see 
wherein they differ in the final results. 

Q. Does Yonkers have to pay for 
lorses in other cities? 

A. Yes; it shares in the losses of 
the whole world, just as the whole 
world shares in Yonkers losses. In 
otner words, fire insurance is a world- 
wide business. The premiums go into 
a common fund and that is drawn on 
for the losses wherever they occur. It 
is rarely necessary to call for money 
from other countries to pay our losses, 
but that is done wherever we have a 
conflagration such as San Francisco. 

Q. If Yonkers carries out the recom- 
mendations you have outlined will its 
rates be reduced? 

A. The key rate of Yonkers is made 
by a schedule based on similar prin- 
ciples to the mercantile schedule that 
I have explained. Therefore, any im- 
provements for which credit is given in 
the schedule operate to reduce the 
final key rate. The improvements I 
have outlined call for a considerable 
reduction if carried out. 


FIREMEN’S TAX CONTROVERSY 


Money From Insurance Companies 
Caused a Row in Cohoes, N. Y.— 
Matter Adjusted 





The trouble which arose in Cohoes, 
N. Y., several weeks ago over the dis- 
tribution of money from tax on foreign 
and mutual fire insurance companies 
was adjusted at the meeting of the 
common council. The controversy re- 
sulted from the proposition to include 
Chemical Hose Company No. 2, com- 
posed of paid firemen, in the companies 
which were to get the money. The 
volunteer companies objected and the 
ordinance providing for the distribution 
was held up in the council. 

Commissioner of Public Safety Mit- 
chell finally sent a communication to 
the aldermen, stating that he had dis- 
banded the paid men’s organization at 


the request of the president of the 
company. The men will retain their 
jobs in the paid department. An ordi- 
nance was later adopted by the council 
apportioning the insurance money, 


amounting to $1,527.69, equally among 
Steamer Companies Nos. 1 and 3; Hose 
Companies Nos. 2, 3 and 4, and Hook 
and Ladder Company No. 1. 
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DISTRIBUTION OF EACH DOLLAR OF PREMIUM INCOME 
FOR THE YEAR 1916. 


Taxes and Under- 
SacsianePeswaenaee 30.326 

Total Returned to State from which Premi- 
ums Were Collected..... 
Home Office Expenses and Unearned Premium 


aid to Agents, Special Agents, 


eee eee 


HENRY EVANS, President 


PACIFIC COAST DEPT. 


Insurance Exchange Bldg. 
San Francisco 


ee eee ee 50.190 cents 


cents 
LS Se Re ee 80.516 


cents 


15.842 
000s POO 
3.642 


cents 
cents 


“eevee 


cents 


eee eeee 


WESTERN OFFICE 
332 So. La Salle St. 
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BRUNS OFFERS PRIZES 





Cash Prizes for Suggestions on How 
to Prevent Fires in Syracuse, 
New York 





The office of Frederick V. Bruns, 
Iac., Syracuse, is just announcing a 
unique plan to draw attention to the 
preventable fires. 

The Bruns office announces a con- 


test which is open to everyone and 
is going to give prizes of $25 in gold, 
$10 in gold and $6 in gold to the three 
people who send in the best made up 
as follows: 

Clip from the Syracuse newspapers, 
dated from September 9th to October 
9th., (National Fire Prevention Day, 
the report of every Syracuse fire, indi- 
cating opposite each clipping, if the 
fire could have been avoided, how the 
centestant thinks it could have been 
prevented, 

The thought of this insurance agency 
is that in this way a great number 
cf people will be interested in the 
various fires in Syracuse, and in mak- 
ing their deductions from news com- 
ment and from personal investigation 
they will find out how they themselves 
may benefit by carefulness in their 
property. 

The chief engineers of the State 
Board of Fire Prevention have con- 
sented to act as judges for this con- 
test. 


BALTIMORE RATES 





Seven Years More Net Premiums Re- 
quired By Companies to Even 
Conflagration Loss 





orgetful of the money poured into 
Baltimore by insurance companies to 
pay for the conflagration there is a de- 
mand in that city for rate reductions 
which moves the “Baltimore Under- 
writer” to make these comments: 

“Those who are clamoring for sub- 
stantial reductions in fire insurance 
rates in Baltimore, appear to have over- 
looked the fact that it will be several 
years yet before the companies have 
received in net premiums from prop- 
erty owners of this city a sum equal 
to the net losses they had to pay out 
on account of the conflagration of 1904. 
The great fire of that year destroyed 
72 blocks, causing a property loss of 
more than ‘$50,000,000 and an insurance 
loss of $36,798,142. The premium re- 
turns in Baltimore are now about $3,- 
000,000 per annum. If we allow 30 per 
cent. for agents’ commissions and in- 
cidental expenses, not including fire 
losses, it will be seen that the com- 
panies received about $2,100,000 in pre- 
miums from Baltimore during the past 
calendar year. Inasmuch as premium 
receipts for the last 18 years, since the 
fire, will show a natural and gradual 
decline according to the remoteness of 
the year, it appears that an estimate of 
$23,000,000 in net premiums received 
during that period is conservative. 
Thus it will be seen that approximately 
seven years more of net premium in- 
come will be required from this city 
for the companies to break even on 
losses paid on account of the big fire. 

“If we deduct fire losses from the in- 
come, there is no possible chance for 
the companies to get even on under- 
writing and investment profits under 
a hundred years at the lowest esti- 
mate. With these considerations the 
demand for reduced rates in Baltimore 
is backed by no sort of plausible argu- 
ment, and it is no less than absurd to 
expect general reductions, Rates are 
now lower in this city than in most 
others of size, but where legitimate re- 
ductions can be made the Association 
can be confidently depended upon to au- 
thorize them. The companies really 
wish rates to be lower, for, paradoxical 
as it may seem, lower rates mean higher 
profits.” 





14 


THE EASTERN 


UNDERWRITER 





September 14, 1917. 





Eckert Reiterates 


Affidavit Views 


SAYS THAT LAW SHOULD APPLY 
WITHOUT DISCRIMINATION 


Feels That Unless There is Change 
Small Companies Will Be 
Wiped Out 


In a recent issue of The Eastern Un- 
derwriter John A. Eckert, well-known 
New York broker, and former president 
of the Fire ‘Brokers’ Association of New 
York, gave his views of jumbo lines and 
re-insurance treaties. At the time he 
made this suggestion: 


“If I understand the insurance law cor 
rectly, in my mind the solution is quite easy, 
as follows: 

“1, No company should be allowed to re 
insure with a re-insuring company unless un 
der limitations the same as apply to what is 
known as the affidavit Jaw, which forbids me 
as a broker to place insurance in a non-rep 
resented company until I have filed an aff 
davit that I cannot secure the insurance in 
represented companies. 

“2. Lines placed with represented re-ineur 
ance companies should be limited to 10° per 
cent. of their capital and surplus, and I think 
I am correct in saying that the law invokes 
this limit on direct writing compamies. 

“If these limitations could be applied I 
think the solution would be arrived at.” 


Gives Views to Agents 


Editor Putnam, of the National Asso- 
ciation of Insurance Agents’ “American 
Agency Bulletin,” asked Mr. Eckert if 
he would not amplify this interview, 
which ‘Mr. Eckert has done, saying: 

“As brokers we are not especially 
interested in this question. Sometimes 
it is very much to our advantage to be 
able to secure large lines. On the other 
hand I see the danger to all insurance 
men, and to all small companies, in the 
deflection of business to large com- 
panies writing these jumbo lines, and 
as their assets and surpluses increase 
this tendency will increase. Companies 
with large surpluses can accept re-in- 
surance with non-represented com- 
panies, even though they are not per- 
mitted to take credit for it in their 
statements to the Insurance Depart- 
ment, while companies with small sur- 
pluses are unable to do so. 

“My experience leads me to believe 
that if this practice continues, eventu- 
ally many of the small companies are 
Hable to be forced out and the large 
companies will control the business, 
which I think will eventually result to 
the disadvantage of the insuring public. 


Should Enter the Various States 

“I cannot see why insurance com- 
panies are permitted to accept re-insur- 
ance from non-represented companies 
without making the usual affidavit, 
while the insuring public are not per- 
mitted to do so. I believe that all of 
these re-insuring companies ought to 
enter the various States of this country 
if they want to do business here, and 
be subject to the laws thereof. The 
conditions existing with Germany to- 
dav is an argument in favor of this 
contention. If all of the German re- 
insurance companies had entered this 
country and made the usual deposits, 
and were doing business in accordance 
with the law, many of the large com- 
panies who have ‘been accepting re-in- 
surance from these German companies 
would not now be carrying a large vol- 
ume of re-insurance of a questionable 





Johnson With E. K. Beddall & Co. 

Charles Johnson has been made 
placer for E. K. Beddall & Co. He has 
for some time acted in a similar capacity 
for L. T. Hollister and was previously 
with John A. Eckert & Co, 

+ a as 
New General Cover Form 

There was introduced on William 
Street: this week a new form of gen- 
eral coverage which apparently in- 
cludes without violation features of the 
old form which were held to be in 

violation, 





character. This situation directly af- 
fects the insuring public because even 
these giant companies, with their large 


assets, might not be able to meet all- 


their losses in case of a serious con- 
flagration. Insurance laws are not 
made for the convenience of the insur- 
ance companies,—they are made to pro- 
tect the public.” 

* o s 


Brokers Dine Sergeant 


A group of ‘New York brokers last 
Thursday tendered a dinner to Sergeant 
Albert Rowley, of the Canadian Army, 
at the Hotel Lafayette. Some of those 
attending were Fred Quinn, of Pate & 
Robb; W. D. Maltbie, of Owens & Phil- 
lips; ‘S. Lampman, of Jos. M. Byrne & 
Co., and (Bdward Gallagher, of Bene- 
dict & Benedict. 


A Yonkers Complaint 


In Yonkers agents complain that as 
soon aS a man buys a Ford car in the 
local agency he is immediately solicited 
to sign an application for automobile 
insurance, the salesman acting as a 
broker. 

+” ” * 


Explosion Business 


Brokers report a decided lull in ex- 
plosion business. As one broker ex- 
pressed it: “The timid seem to have 
obtained cover, and it will take ‘even- 
tualities’ to stimulate new lines.” 

* * . 


Bell Leaves Stuyvesant 
W. G. Bell, who has been examiner 
for the Stuyvesant Fire for several 
years, resigned last week and started 
on Monday with Marsh & McLennan 
as placer. 
+ a * 
Finnegan With B. F. Sadler 
B. Finnegan, formerly placer for I. 
Tannenbaum & Sons and late with 
Pate & Robb, has been made placer 
for B. F. Sadler & Co. 
a + “* 


New Bayonne Office 

The Harbor Brokerage Company, of 
Bayonne, N. J., has been incorporated 
with $125,000 capital. Of this $1,000 
has been paid in. The incorporators 
are Chester W. Fairlie, Evelyn T. Adam 

and Arthur T. Vanderbilt. 

:* 2 
In the Service 


Additional names of men in broker- 
age offices who are in the army or 
navy: 

R. C. Rathbone & Son: 

Ensign ‘Warren Ackerman, 

Lester Whitney—13th Regiment, 

T. Stevens—7th Regiment, 

iH JM. Starrett—13th Regiment, 

P. Odom—Squadron A., 

H. H. Livingston—Plattsburgh, N. Y. 


Johnson & Higgins: 
Twenty-five of staff have joined. 


John A. Eckert: 

‘Howard SS. Tierney—Officer 
‘Aviation Corps, 

(W. BE. Lundgren—Officer in the Naval 
‘Reserve, 

Cc. W. Overton—Officer in the U. S. 
(Reserve, 

John H. Nutting—Officer in the Mili- 
tary Police. 


in the 


Examination of 
Two Inter-Insurers 





REPORTS FILED BY NEW YORK 
INSURANCE DEPARTMENT 


Individual Underwriters of New York 
and New York Reciprocal 
Underwriters 


The New York Insurance Department 
has completed examinations of the In- 
dividual Underwriters of New York and 





of the New York Reciprocal Under- 
vriters, two associations of inter-in- 
surers. 


Extracts from the reports follow: 

New York Reciprocal Underwriters 

“As a result of such examination, 
the association was found to have a 
free surplus of $323,508.23 on date of 
June 30, 1917. The securities owned 
by the association consist of New York 
City bonds of a par value of $300,000.00 
and a market value of $289,120.00 on 
date of this examination. These secur- 
ities were personally examined and 
counted and found to agree ¥#ith the 
association records. The cash amount- 
ing to $542,689.55 was verified, both 
from the association pass books and 
certificates obtained from the several 
depositories. 

“No liability for unpaid losses ex- 
isted on June 30, 1917. The unearned 
premium fund of $174,632.99 represents 
a reserve computed on the 50 per cent. 
busis. The reserve records were 
crecked and the amount charged for 
such liability in this report is believed 
to be eorrect. 

“An advisory committee consisting 
of seven subscribers has control of all 
meneys and securities of the associa- 
tion. The attorneys receive 10 per 
cent. of the gross premium income out 
of which they pay all office expenses. 

“Each subscriber is required to de- 
posit an amount with the advisory 
committee, which must be maintained, 
equal to the maximum amount for 
which he is willing to insure any risk, 
viz: $500, $1,000, $1,500, or $2,000. 

“The total amount of underwriters’ 
deposits above referred to is the sum 
of $339,000, at the date of this ex- 
amination.” 


New York Reciprocal Underwriters 


“As a result of such examination the 
association was found to have a free 
surplus of $1,737,319.45 on date of June 
30, 1917. 


“The association investment account 
consists of various Government, State, 
city and railroad bonds of a par value 
of $893,000 and a market value of $879,- 
950 on date of this examination. At- 
tached to this report is a schedule of 
the securities held by the association, 
setting forth the book, par and market 
value of the same. These securities 
were personally examined and counted 
and found to agree with the investment 
account kept by the association. The 
cash on deposit in trust companies and 
bank's of $1,147,585.69 was verified both 
from the association pass books and 
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Iowa National Fire Insurance Co. 


The latest addition to Reliable Fire Insurance organizations began Writing 
Business on January 1, 1917 
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certificates obtained from the several 
depositories. An advisory committee, 
consisting of seven members, has con- 
trol of all securities and cash n de- 
posit, with the exception of a small 
balance in the Chase National Bank 
which is to the credit of the attorneys 
and managers. The attorneys’ com- 
pensation is 10 per cent. of the gross 


premium income, which amounted to 
approximately $36,000 for the six 
months ending June 30, 1917. All 


office expenses of the association are 
paid by the attorneys from such com- 
pensation. 

“The outstanding loss account on 
June 30, 1917, amounted to only $538.60 
which sum was paid in the following 
mcnth. 


“The unearned premium fund amount- 
ing to $312,511.46 represents a reserve 
ccmputed on the 50 per cent. basis. 
The reserve records were checked and 
with the exception of a few minor 
errors, the amount charged by the as- 
s( ciation was found to be approximate- 
ly correct. Before any interest or div- 
dends are paid to a subscriber, his ac- 
count must show a credit of $4,000, 
which sum must be maintained during 
kis membrship, and at the end of each 
year any amount or credit in excess of 
said $4,000 he receives as a dividend. 
For the year ending December 31, 1916, 
interest and dividends amounted to 
$407,346.46. The association also paid 
$54,732.98 to retiring subscribers in 
final liquidation of their respective ac- 
ceunts. 


“Only risks with sprinkler equipment 
are accepted by this association.” 





NEW COMMISSIONER TALKS 


Ambler, of Pennsylvania, Says That 
His Job Will Be to Insure 
Solvency 





One of the first things that Charles 
A. Ambler did after being appointed In- 
surance ‘Commissioner of Pennsylvania 
was to give an interview to daily news- 
papers. After praising his predecessor, 
J. Denny O'Neil, he made these com- 
ments: 

“IT intend to continue the good work 
of insurance reform started by Mr 
O'Neil. I have not yet fully acquainted 
myself with all of the duties of the 
office, but I will follow just one prin- 
ciple while I am at the head of the in- 
surance department. I will try to make 
every insurance policy issued in this 
State as safe for the holder as it is 
possible to make it. 

“Pennsylvania has good insurance 
laws on its statute books. Some of 
them were enacted last spring under 
the direction of (Mr. O'Neil. By rigidly 
enforcing every one of them, I believe 
that a repetition of the Union Casualty 
Company scandal in Pittsburgh last 
winter would be impossible.” 

The new insurance commissioner an- 
nounced, incidentally, that he does not 
contemplate making any changes in the 
working force of the department. 

“I do not at present intend to make 
any changes,” he said. “I am going to 
Harrisburg this week to study the 
duties and personnel of the department 
and will be on the job from then on.” 





Open in Long Island City 

For forty years Corwith Brothers, 
of 851 Manhattan Avenue, Brooklyn, 
heve represented the Continental In- 
surance Company in the Greenpoint 
section. They have now been appoint- 
ed agents for this company in Long 
Island City and have opened an officé 
in the Corn Exchange Bank building 
at the Bridge Plaza. 

a * cg 


Gilpin Changes Location 
F. L. Gilpin, special agent at Phila- 
delphia of the Agricultural Fire, of 
Watertown, N. Y., has changed his 
headquarters in that city from 422 to 
434 Walnut Street. 
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Grain Safeguards 
Sent to Public 


THOUSANDS OF BOOKLETS CARRY 
HOOVER STATEMENT 








Questions and Answers on Elevator— 
Self-Inspection Blank Suggested 
By National Board 


The National Board of Fire Under- 
writers has mailed thousands of its 
new “Safeguarding Grain in Storage 
Against Fire” circulars. Each circular 
contains on the cover a signed state- 
ment by Herbert Hoover urging upon 
all shippers and handlers of grain the 
necessity for ceaseles vigilance against 





fire. 


The following form of self-inspec- 


tion blank is suggested to managers of 
elevators: 


oO 


. Has the 


Cleanliness and Order 


. Does the elevator receive a thor- 


. the accumulation of dirt re- 


moved from all beams, braces, 
steam pipes, benches and corners 


.Is the floor sweeping and fan 


system in perfect working order? 
euler aibialer’ If not, state particu- 
ee 


. Are the waste cans properly used 


. If there has been repair work, 


has all of the refuse been re- 


. Are the outside premises within 


fifty feet from all buildings kept 
entirely clear from litter and 


litter from the cooper- 
age of grain cars been prevented 
from accumulating within one 
hundred feet of our buildings? 


. Are the railroad employes main- 


taining the required cleanliness 
of ‘the right-of-way adjacent to 


Condition of Machinery 


9. Has there been any heating of 
ee If so, state 
location, cause and correction.. 


10. 


18. 


20. 


Have there been any bl0w-outs 
of electric fuses, or other elec- 


If so, state particulars.......... 


. Have you made sure by personal 


examination that the elevator 
head and boot pulleys are run- 
ning true and that all belts and 
os are free from excessive 


If 60, give cause.......... 
Obedience to Rules 


. Are the employes carefully fol- 


lowing your instructions as to 


5. Are the nies as to smoking and 


the disposal of matches being fol- 
lowed? 


. Has there been any case of wrap- 


ping or hanging electric lamp 
cords upon nails, upon pipes or 
in other dangerous places....... 
If so, give particulars........... 


. Have oat clippings been burned? 


Aeris er If so, state reason and 
place of burning.......... 

Are you certain that the switch 
engine has not violated rules by 
entering the track shed, or by 
pulling fires within one hundred 


If there have been violations, 
give particulars.......... 


. Has the watchman performed his 


duties and made full watch re- 


Has any person been admitted to 
the premises without authority 
from the 
If so, give particulars........... 


Fire Protection 
21. Is every water barrel kept at 
22. Are there two fire pails at each 


23. Has every chemical extinguisher 
been recharged within six 


24. Is there a sufficient quantity of 
good fire hose to reach every 
part of each floor, coupled to 
stand pipes and having nozzles 


26. Are the hose spanner, fireman’s 
ax and all the other fire-fighting 
apparatus in the proper order and 


28. Are the alarms to the sprinkler 
equipment in proper’ working 


the 


30. Have any sprinkler heads cor- 
roded, or have any been painted 
or whitewashed?.......... If so, 
state particulars.......... 

31. Are there any obstructions of 
water from the sprinkler within 
twenty-four inches from the ceil- 
SPP If so, state par 


32. Are there any partitions except 
where midway between sprinkler 
rer If so, state par- 


33. Have any tables or decks been 
installed in excess of 4 feet in 
WHT hiss aeeend If so, state par- 
ticulars.......... 

34. Is it advisable to have an insur- 
ance mechanical, electrical or 
sprinkler expert advise you upon 


General Remarks 
Made for the week ending....... 
rere 
I certify that the foregoing 
answers are correct to the best 
of my knowledge and belief. 
Foreman. 
TRUSCOTT’S SONS IN SERVICE 
Three sons of J. Lynn Truscott, vice- 
president of the Camden Fire, are in 
the service. Barry Truscott has been 
commissioned a second lieutenant in the 
British Royal Flying Corps. Two years 
ago (Lieut. Truscott enlisted with the 
Canadian troops. Dale Truscott is at 
the ‘Fort Myer training camp, and A\l- 
den, the youngest, is a corporal at Fort 
Ethan Allen. 
APPOINT Cc. H. PHILBROOK 
The Massachusetts Fire and Marine 
has appointed ‘C. H. Philbrook chief 
examiner at the home office of the Com. 
pany. Mr. Philbrook has been the 
special agent in Southern New England 
and New York for the Hamburg- 
Bremen. He is now succeeded in the 
Hamburg-Bremen office by James J. 
Garland. 


—— 
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Says Agency Exchange 
Idea | a 1 Good One 
SPECIAL AGENT OF HARTFORD 
TELLS OF SOUTHERN PLAN 


Thinks “Monroe Doctrine” Bodies Could 
Be Organized in Many Sections 





of Country 
The system of local agency ex- 
changes, which are doing such good 


work for the business in Louisiana and 
Missouri, should be adopted in many 
sections of the country by local agents 
in the opinion of P. L. Davis, special 
agent of the Hartford at Vicksburg, 
Miss. (He tells what these exchanges 
are and how the idea—called “The 
Monroe Doctrine in Fire Insurance” 
originated. His story, as given to “The 
Hartfort Agent,” in its current issue, 
follows and is reproduced by permis- 
sion of the Hartford Fire Insurance 
Co.: 

Down in Louisiana ani Mississippi the 
insurance companies suffered exception- 
ally heavy losses in certain cities and 
towns. To improve this condition, the 
Fieldmen’s Association worked out its 
recommendations, in the form of the 
following set of rules: 

Rules 


Close co-operation between agents is - 


required, for the purpose of reducing 
the fire waste and fire hazards, by: 

1. A thorough inspection of all risks, 
whether renewals or new business. 

2. Insurance on household furniture 
to be limited to not over fifty per cent. 
of cost. 

2a. In case of old or otherwise greatly 
depreciated furniture, a less proportion 
of insurance to be allowed. 

2b. In case of request for additional 
insurance, personal inspection and in- 
vestigation to be made, and same not to 
be given if total permitted asked for ex- 
ceeds above restrictions. 

2c. Particular items, such as pianos, 
and other items, to be fully investi- 
gated, and where specific policies cover 
same, such specific insurance to be in- 
cluded in calculating total permit under 
above restrictions. 

2d. Total insurance to be limited to 
actual amount carried. 

3. Insurance on buildings to be lim- 
ited to not over seventy-five per cent. 
of cost, less proper depreciation, and 
permit for total insurance to be lim- 
ited to actual amount carried. 

4. ‘That insurance be declined on all 
buildings (and their contents) having 
defective or non-standard flues, chim- 
neys, heating or lighting apparatus, or 
shingle roofs that are old and in bad 
shape. 

5. It is recommended that when risks 
are canceled or declined for cause other 
than class prohibitions of individual 
companies, it is not advisable to re- 
write until the objections are removed. 

5a. It is recommended that when re- 
duction in amount of insurance permit- 
ted is demanded by a company or 
agent, it is not advisable to accept risk 
for a greater amount 

6. Agents must fully report business 
to companies by specific replies to ques- 
tions on daily reports. 

7. 'In all cases where the moral haz- 
ard is not known to be good, beyond 
any reasonable doubt, the business must 
be declined. 

8. ‘We hereby pledge ourselves to as- 
sist in having proper ordinances adopted 
and enforced to control the fire hazards 
and waste; also we pledge ourselves to 
use all influence at our command to 
have all shingle roofs replaced by in- 
combustible roofs as rapidly as possible. 


The Exchanges 


After the rules and recommendations 
had been adopted a committee was ap- 


pointed to visit agencies where improve- 


ment was desired so that the agents 
might have assistance in completing the 
local organization. ‘Where the local 
agency organizations of the States 
named have adopted the rules, bene- 
ficial results are showing. To be ef- 


fective in a town, all the local agents 
doing business therein must join the 
exchange. 

The application of the foregoing rules 
to the fire insurance business has been 
called “The Monroe Doctrine.” Agents 
organized under this doctrine have 
their own bulletin system. All agents 
are notified of demands or requirements 
made by any member, whether the call 
is for improvements, reduced insurance, 
cancellations, or some other important 
correction, and if one agent raises a 
question, no other agent writes the in- 
surance until the objection has been 
removed. 

The members of local exchanges in 
Louisiana and Mississippi, as a general 
thing, have week-end luncheons at a 
stated time and place, and gathering 
around the lunch table they tell their 
troubles, find the reasons for these 
troubles, and decide upon a remedy. By 
working together the local agents get 
better acquainted and work in harmony 
for their common interests and the in- 
terests they represent. It is truly won- 
derful to see the good results that are 
being derived from such organizations. 


Special Agents Join 


fin every place where such exchanges 
have been organized by the special 
agents of these two States, there were 
one or more agents who hesitated to 
become members of the exchange or 


anything else that threw him or them 


into contact with certain agents, on ac- 
count of distrust or something else, but 
such agents were finally persuaded that 
they must join, and when they did this 
and after a short working of the ex- 
change, soon became the most loyal and 
ardent supporters of the organization. 

The agents at one place where the 
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- An Insurance Company’s safety depends upon the ability, experience 
: and integrity of the men who manage its affairs. The proper 
i W conservation of its premiums for prompt and equitable payment of 
claims and for reserves to safeguard policyholders is a matter of 
| prime importance to all agents who seek complete protection for 
| their patrons. The safety of funds is always the first consideration 
_ of the NATIONAL UNION, which weighs every transaction with due 
|. regard to the inalienable rights of its policyholders, agents and stock- 
holders, There are no exceptions to this rule—ABSOLUTELY NONE. — 
The NATIONAL UNION has a Policyholders Surplus of $1,756,262. 
Its Reserve for the protection of policyholders is $2,362,164. — 
And aside from ample resources, excellent experience and Strict | 
integrity dominate an organization whose service and facilities are 
adding prestige every day to the name. ‘ 


NATIONAL UNION. 





exchange was organized, soon became 
inactive, and when the original com- 
mittee of special agents revisited the 
town to find out what was wrong, it 
was discovered that one agent had not 
co-operated. with the others in accord 
ance with his obligation, and soon all 
fell out of line. Then a reorganization 
was made and that exchange adopted a 
further working rule for their use, read- 
ing as follows: 

“In case it is decided by a majority 
of the members of this exchange that 
any member or members are not living 
up to the standards of his obligations 
or the rules of this exchange, by a ma- 
jority vote such member or members 
shall be expelled and the companies rep- 
resented by such agent or agents be 
notified of such expulsion.” 

This settled all of the troubles, and now 
that particular exchange is working in 
complete harmony and doing good work. 

The writer believes that such ex- 
changes could be organized in many 
sections of the country to good effect. 
That is, the principle is workable, but 
different sections may be facing differ- 
ent problems and the details would be 
subject to such modifications as are ne- 
cessary to make the plan fit the con- 
ditions (legal or otherwise) of the State 
in which it is to be put into effect. 





MAINE FIRE PREVENTION 

The State Insurance Department of 
Maine has called upon property-owners 
through the commonwealth to do all 
within their power to protect the ware- 
houses where foodstuffs are stored from 
fire. A committee of the National 
Isoard of Fire Underwriters is co-oper- 
ating with organizations and citizens 
in preventing the possible destruction 
of the products of the soil. This is in 
line with the President’s proclamation 
urging conservation of foods and prop- 
erty from fire. 
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NEW ENGLAND FIGURES 


In Ten Years Companies Have Re- 
ceived $176,361,373 in Premiums— 
Paid $108,492,435 Losses 
Students of New England underwrit- 
ing conditions will find much to inter- 
est them in the eighteenth edition of 
“Fire Insurance in New England For 
Ten Years,” just issued by the Standard 
of Boston. This shows the net risks 
written, net premiums received, net 
losses incurred according to the laws 
of the various States and ratios of net 
losses incurred to net premiums re- 
ceived of all stock fire insurance com- 
panies transacting business in New 

England. 

During these ten years, ending De- 
cember 31, 1916, American companies 
received in New England $176,361,373 
in premiums while their losses incurred 
amounted to $108,492,435. Foreign com- 
panies received $75,196,806 and incurred 
$47,640,617 in losses; and mutual com- 
panies, $22,983,408 in premiums; $10.- 
614,718 losses. The total New England 
business of the decade was $274,541,- 
587; incurred losses, $166,747,770. 
Losses incurred to premiums received 
for American companies were 61.5 per 
cent.; for foreign companies, 63.3 per 
cent.; for mutuals, 46.2 per cent. 

The lowest ratios of losses incurred 
to premiums received on total New 
Iingland business for American compa- 
ries was in 1916, 48.1 per cent.; the 
highest was in 1914, 96.8 per cent. For 
foreign companies the lowest ratio was 
in 1916, 51.4 per cent.; the highest in 


1914, 97.1 per cent. Two bad mutual 
years were 1914, 72.8 per cent., and 
1908, 96.3 per cent. 

Boston premiums and losses for 


thirty-six years, 1881 to 1916, are given. 
Total premiums in this period were 
$123,080,209; total losses, $63,869,935; 
ratio, 51.8. 

Of fifty leading agency companies in 
risks written in 1916 in New England 
the Home, leads; Hartford, second; 
Aetna, third; L. & L. & G., fourth; Ger- 
man-American, fifth; National, sixth; 
Royal, seventh; Continental, eighth; 
Insurance Company of North America, 
ninth; Phoenix of Hartford, tenth. In 
premiums the Home, Hartford, Aetna, 
Royal, German-American, L. & L. & G., 
Insurance Company of North America, 


National, Continental and Phoenix lead 
in order named. 
In the Salem conflagration some 


losses incurred by the mutuals follow: 


Arkwright, $631,081; Boston Manufac- 
turers, $788,514; Firemens, $366,866; 
Holyoke, $294,071; Rhode Island, $220,- 
558; State, R. 1. $293,642; Worcester 


Manufacturers, $276,057. 


HAARDE WITH NORTH BRANCH 
Fred Haarde, who has been assistant 
examiner of the Atlas Assurance for 
the past fourteen years, started on 
Tuesday with the North Branch Fire 
Insurance Co., of Sunbury, Pa. He has 
been made special agent for that com- 
pany for the State of New Jersey and 
the northern half of Pennsylvania. 








R. B. McFALLS’ SON KILLED 

Robert B. McFalls, of John G. Sim- 
monds & Co., Inc., met with an unfor- 
tunate accident last week, while making 
an inspection, which resulted in the 
death of his son. Mr. McFalls was 
driving his car around a corner when 
it swerved on the wet pavement and 
threw the boy through a window. He 
died a few hour later in the hospital. 


W. S. HALL PROMOTED 

‘The board of directors of the Peoples 
Life Insurance Co., of Chicago, IIl., has 
promoted William S. Hall, who has been 
auditor of the company, to the position 
of assistant secretary. Mr. Hall was 
formerly deputy superintendent of in- 
surance of the District of Columbia and 
was connected with the Insurance De- 
partment for thirteen years. 
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CASUALTY AND SURETY NEWS 


2] 


Aetna First to 
Advance Women 


MISS GRACE D. CROWDER MADE 
COMPENSATION UNDERWRITER 


Company Recognizes Eight Years’ 
Service of Expert By Giving Her 
Increased Responsibilities 





The Aetna this week appointed Miss 
Grace D. Crowder compensation and 
iability underwriter of the New York 
office of the company under the super- 
vision of Arthur G. Murray, manager 
of the liability department. The ap- 
pointment became effective on Monday. 

Miss Crowder has been identified 
with the New York office of the Aetna 
for eight years. Until the present 
time, she has had charge of the en- 
dersements of the compensation de- 
partment. Her work has qualified her 
as a compensation expert which knowl- 
edge the Aetna has capitalized by giv- 
ing her underwriting authority. 

The appointment of Miss Crowder to 
this position by the Aetna is the first 
step of this kind made by any company 
to the best knowledge of The Eastern 
Underwriter. The call to colors has 
lest to many of the offices much of 
their best underwriting talent and the 
drafting of women to fill these posi- 
tions has been generally predicted. It 
is expected therefore that the action 
of the Aetna will be followed shortly 
by similar announcements by other 
companies. 


OLD BUSINESS ON NEW FORMS 


Massachusetts Bonding Broadens Its 


Policy Conditions for Old and 
New Policyholders 





(Ne class of business has as yet dis- 


tanced that of insurance in keeping 
abreast with modern demands and 
human needs. In the march of im- 


provement on about everything that 
contributes to present-day livelihood, 
the issuing of life insurance policies to 
fit the universal needs of men is one 
of the most conspicuous departures in 
the economic field. Policies that were 
formerly written on comparatively re- 
stricted lines are now constructed on 
a much broader and liberal basis. As 
an example, it may be cited that the 
monthly premium policies formerly 
written by the Massachusetts Bonding 
and Insurance Company were not as 
liberal in benefits as the “perfect” and 
“ideal” forms of to-day. 

Under the old form of policy, rheu- 
matism could not be set up as a basis 
for claim, because rheumatism was 
specifically excepted as a liability. But 
under any of the modern monthly pre- 
mium policies written by this Com- 
pany, as well as by many others, rheu- 
matism would be considered a proper 
claim for liberal benefits. The Massa- 
chusetts Bonding and Insurance Com- 
pany, with a view to giving its old 
policyholders the same insurance pro- 
tection as is now granted its new pol- 
icyholders under present-day liberal 
policies, has authorized its agents to 
exchange monthly premium policies of 
old policyholders to either “perfect” or 
“ideal” forms, by rewriting their ap- 
plications on application form 739, all 
such changes to be dated as of the first 
day of the succeeding calendar month, 
subject to certain rules. 

No policy fees are to be charged for 
such changes, but the monthly premium 
and indemnities for the new policies 
written must be in accordance with 
the present rate sheets applying to said 
new policies. 





Accident Frequency 
Increased By War 


SAFETY COUNCIL.HOLDS ANNUAL 
CONGRESS IN NEW YORK 


Conservation of Man Power Necessary 
Because of Enhanced Value of 
Men to. Country 


The increased value of the man-unit 
to his country is the keynote of the 
sixth annual safety congress of the Na- 
tional Safety Council now being held 


at the Hotel Astor, New York. It is 
distinctly a war congress and will 
clase September 14. Three new gsec- 


ticns have been added this year, em- 


bracing automobile’ industries, car 
builders and marine and navigation, 
the last mentioned section being de- 


veloped by Dr. Frederick L. Hoffman, 
statistician of the Prudential Insurance 
Company, Newark. 

This year the attendance will be be- 
tween 2,500 and 3,000, which number 
might have been greatly increased but 
for the unusual conditions existing at 
numerous plants. In the discussion it 
was shown that among employers rep- 
resented in the Council over a million 
dollars a year is being spent in acci- 
dent prevention and improvement of 
health conditions in the shops. It was 
also shown that practically all the re- 
forms the radical press is talking so 
loudly about are being prosecuted with 
vigor by the men in the Council. 

140 Speakers 

This year there are 140 speakers and 
the mammoth National Exposition of 
Safety and Sanitation is being held at 
the Grand Central Palace. This is 
open daily from 1 P. M. to 10:30 P. M. 
All the ground floor space has been 
scld to manufacturers of appliances 
and devices pertaining to accident and 
fire prevention and sanitation. 

The enormous amount of material 
embraced in the program is handled 
by means of sectional meetings. Tues- 
day, .besides the routine business, the 
subjects covered were education of fore- 
men, handling materials and labor turn- 
over and safety. Wednesday there was 
a general session at which was dis- 
cussed the economic and social value 
o: accident prevention; progress and 
possibilities of accident prevention, pro- 
tecting women in industry. 

Moving Pictures 


‘How accidents occur is shown with 
nioving pictures. These are a _ valu- 
able and realistic feature of the ses- 


sions, the pictures being taken in rail- 
road yards, factories, shops and stores. 
Te-day (Thursday) David Van Schaack, 
director, bureau of inspection and acci- 
dent prevention of the Aetna Life, will 
speak on “Duties of the Safety En- 
gineer.” 

William Howarth, president 
Everett Paper Company, Everett, 
Washington, told how in 1912 his em- 
ployes lost 532 days and so far in 1917 


(Continued on page 18.) 
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Issue Collision Data 
Experience Call 





Change in Forms and Rates May Be 
Reviewed Before First of 


Year 
WANT 3 YEARS’ EXPERIENCE 
National Automobile Underwriters’ 


Conference Also Asks for Experi- 
ence of Casualty Companies 


The National Automobile Under- 
writers’ Conference has issued a call 
to the fire companies in the confer- 


ence for collision experience and to the 
casualty companies for collision and 
other automobile experience. The pres- 
ent collision rates and forms of cover- 
age are to be reviewed before the first 
of the year in order that any desirable 
revisions may be made prior to the 
next automobile season. Some time 
ago the service bureau sent out a call 
to its members for their experience 
during the years 1914, 1915 and 1916 
for the several classes of automobile 
insurance transacted, 
Experience Wanted 

Collision premiums written and 
losses incurred for these three years 
are wanted by October 1, showing sep- 
arately the experience with the private 
pleasure and commercial type cars, 
with territorial division by States, cities 
of 200,000 population or over, and such 
divisions of motive power or list price 
groups as classification records will 
permit. The conference wants reported 
the number of full year cars that have 
been exposed to loss and the aggregate 
amount of original list prices if it can 
get them. No sub-division between full 
coverage policies and policies with the 
$25 deductible coverage is required. 
There is a growing sentiment against 
the $25 deductive coverage. 
Instructions to Casualty Companies 

A call for automobile experience has 
also gone forth to casualty companies, 
which should be reported not later than 
October 1, 1917. The following instruc- 
tiens accompany the call: 
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A. Experience Period.—Experience 
for all automobile lines to be filed on 
or before October 1, 1917, for years of 
issue 1914, 1915 and 1916; each 
year’s experience stated separately and 
brought down to December 31, 1916, 
with the understanding that companies 
wishing to bring the experience down 
to a later date may do so. 

2. Policy Years 1916.—The 1916 pol- 
icies will not be fully earned and to 
avoid the great amount of labor neces- 
sary to compute the earned car and 
list price exposure, the exposure for 
the 1916 year of issue will be reported 
on a net written basis. To determine 
the earned exposure the bureau will 
apply a factor of 12.24th (i. e., 50 per 
cent.) to the exposure of companies 
reporting the experience as of Decem- 
ber 31, 1916; other factors to be ap- 
plied in case of companies reporting 
the experience as of a later date, the 
values of the factors depending on 
number of months elapsed from Janu- 
ary 1, 1916, to the date to which the 
experience is carried. 

The above, however, is not intended 
to prevent the companies desiring to 
report the exposure on an earned basis 
from doing so. If this is done, the bu- 
reau should be notified. 

3. Collision Exposure. Companies 
able to do so, are to report as the ex- 
posure for collision both the number 
of full year cars and the earned amount 
of list price. If not able to report 
both, the option of reporting either 
cars or list price to rest with the com- 
pany. 

4. Full and deductible coverage. As 
regards collision insurance, no sub- 
division is to be made as between full 
coverage policies and policies with $25 
deductible coverage; both kinds of 
policies to be included in one experi- 
ence, 

5. For States, and cities of 200,000 
population and over, the experience for 
all automobile lines is to be reported 


cnly on two types of cars—private 
p'easure and commercial, each type 
subdivided into gasoline, electric and 


motorcycles. No experience by classi- 
fication or horse power groups required, 

6. Country as a Whole. For country 
as a whole the experience both for 
liability and property damage is also 
to be reported for only the two types, 
private pleasure and commercial, each 
type subdivided by motive power (Gas- 
oline, electric and motorcycle). Private 
pleasure gasoline cars are to be further 
subdivided into five groups of horse 
power in accordance with the horse 
power group code, and each of the 
motive power subdivisions of commer- 
c'al cars into classifications in accord- 
ance with commercial classifications in 
motorcycles of pleasure type should 
each be reported as one group. 

For collision, the experience shall be 
present manual. Electric cars and 
reported on private pleasure and com- 
mercial types, and both subdivided in- 
to gasoline and electric cars and fur- 
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Nesbit’s Negro Society Investigation 

Charles E. Nesbit, Insurance Super 
intendent of District of Columbia, was 
recently telling his experiences in in- 
vestigating the payment of sickness and 
accident claims in Washington, where 
the premiums paid for tbis protection 
run about half a million a year. He 
fcund the stock companies paying 
claims promptly, but there were some 
ol the benefit societies that needed at- 
tention. Here is what he said about 
his inquiries into the activities of some 
of the negro societies: 

I have had a great many interesting 
and light-hearted moments while 1 was 
investigating these claims. ‘The aver- 
age negro is great on insurance. The 
stories in the “Saturday Evening Post” 
huve nothing on the actual exper- 
ijences I have had with negro insur- 
a:ce in this city. I had, the other 
day, a long paper presented to me by 
ore of these sick-benefit societies—the 
order of the Knights of . They 
have three degrees—the paper is on 
file in my office—first, the order of the 
knight, for which they pay $2; the sec- 
ond, the order of the keepers of the 
dungeon, for which they pay $2 and 
receive a splendid regalia; and the 
third degree costs them $3 to get into, 
aud is known as the degree of the 
executed spy. 1 discussed the paper 
when the attorney brought it down, and 
I said to him, “it looks to me as if the 
officers get nearly all of this. Whom 
does the money go to that buys these 
rcgalias?” Because, if you give the 
average negro a regalia and a _ pass- 
word, he will pay the last cent he has 
got. He said, “That goes to the offi- 
cers.” “Who does this $2 go to for 
joining these two orders?” ‘Well, that 
goes to the officers. I reckon we aren't 
gcing to work for nothing. Do you 
find any insurance men: what work for 
nething?” “I realize that you have to 
be paid something for your work, but 
it looks to me as if you are getting a 
cod deal out of it for the benetits that 
these people get back.” “Well,” he 
says, “I don’t know; we can't seem to 
figure it out; unless we get a large 
number of members, how there'll be 
any surplus after we pay expenses and 
su'aries.” “How much are you going 
to pay in the way of benefits?” 
“Death benefits, $50." “You take your 
hat and go on your way. You do not 
come under the supervision of the in- 
surance department.” The law gives 
us no supervision over any concern 
that does not reach the minimum of 
$100. 

* * * 
German Longevity 

Miles M. Dawson, consulting actuary, 
has written a letter to Superintendent 
Phillips of New York State in reference 
to the address of the superintendent at 
the Commissioners’ St. Paul convention 
in which Mr. Dawson says in part: 
Dear Mr. Phillips: 

My attention has been called to a 
portion of your address relating to 
sickness insurance and particularly the 
portion of it which purports to be a 
statement of something said by me 
relative to the increase of longevity in 
Germany. 

What I have said is that there was 
a marked increase, of some 11 or 12 
years, on the average life of men and 
wemen in Germany in the course of 
thirty years, during which period 
social insurance was introduced there; 
aud I have given Dr. George Zacher, 








President of the Imperial Statistical 
Office of Germany and the greatest ex- 
pert on social insurance in the world, 


as my authority. This statement I 
first gave before the Federal Commis, 
sion on Employers’ Liability and Work- 
men’s Compensation in a brief filed 
with the commission on June 14, 1911, 
and you will find it on page 254 of the 
second volume of hearings of the com- 
mission. I gave it in Dr. Zacher’s 
exact language: 

According to recent data (of 
Statistik fur das deutsche Reich, 
vol. 200) the average duration of 
life rose from 38.1 years in 1870 
to 48.85 in 1900 for men and from 
12.5 to 54.9 for women;* the gen- 
eral death rate sensibly diminished 
and the mortality due to tubercul- 
osis has been reduced to about half 
what it was formerly, so much 
that one can hope to see this 
scourge which decimates the people 
soon completely vanquished, a hope 
which could scarcely be realized 
without the powerful organization 
o’ workingmen’s insurance! For 
this by curative and preventive 
measures brings every year pros- 
perity into millions of working 
families and thus not only con- 
serves numerous forces for the 
nation but even augments, by the 
hygienic education which it gives 
them, the vital forces of great 
masses of the population. That ex- 
plains why the operations of re- 
cruiting despite the growing indus- 
trialization of Germany indicate a 
constant improvement of the num- 
ber of men called to perform their 
service and of their physical de- 
velopment, 

a * + 


Lieutenant Dowd Joins Regiment in 
National Army 


Lieutenant C. B. Dowd, well-known 
former special agent, and manager of 
the plate glass department of the 
American Casualty Company, Reading, 
has recently joined his regiment now 
in training at Wrightstown, N. J. 

Lieutenant Dowd attended the offi 
cers’ traininy camp at Plattsburg in 
1916, where he won his commission. 
When the training camps were organ- 
ized in 1917, he was ordered to Madi- 
son Barracks, N. Y., where he acted 
as an assistant instructor. The men 
whom he trained were ordered to the 
N. J. cantonment, where they will act 
as instructors to the men of the first 
National Army. 

The former associates of the Lieu- 
tenant gave him a royal send-off, when 
he left for his new position, after a 
ten-day respite from the strenuous 
duties of the training camp. 


W. R. Cooke, of the Chicago office 
of the American Surety Co., has been 
called to the service of the Govern- 
ment as a telegraph operator. 





A Livestock Story 
From Kansas City 


WHERE <A’ TRANSIT POLICY 
WOULD GIVE PROTECTION 


Missouri Stockman Played Detective in 
Order to Stop Death and 
Crippling Losses 
(Reprinted from the Hartford Agent 
By Permiss'on of the Hartford Fire 
Insurance Co., Copyright, 1917.) 

A certain Missouri stockman, who 
had never accompanied his shipments 
to market, was subject to chronic hard 
luck, so common to shippers of live 
stock. No matter how carefully he 
lowded his cars, and no matter to which 
commission firm he consigned, his re- 
turns too frequently showed losses 
caused by the death or crippling of 

one or more animals. 

Naturally suspicious, as stockmen 
sometimes are, he determined to play 
detective, and to learn the cause of 
the casualties. 

Accordingly, he accompanied his 
next shipment as caretaker, and at 
every stop the train made, he grasped 
the opportunity to leave the way-car 
and inspect his car of hogs. On his 
last inspection before nightfall he 
mede certain that each of his porkers 
yas in excellent condition, but after- 
ward he could not be positive, because 
it was too dark for him to see into 
the car. 

Long before his shipment was set 
at the unloading chute, the shipper 
perched himself on the roof of the car 
containing his swine, determined to 
defend his property from the first line 
of trenches. Daylight was just break- 
ing as his car was stopped at the stock 
yards unloading chute, with the cus- 
temary hard bump. 

A man in very muddy overalls came 
down the alley, stopping opposite each 
car to make some notation on a sheet 
of paper. 

“Car No. 54321, chute 8,” he was 
heard to mutter. 

“No, you don’t shoot any of ’em,” 
shouted our friend, as he leaped down 
from the car; “I came with ’em this 
time, young feller, and you gotta*shoot 
me first.’ 

Satisfied that he had the foreman 
cowed for the time being, he climbed 
back to the roof of the car, and fell 
asleep. 

A ‘ew minutes afterward he was 
awakened by the unloading crew, who 
had already driven out the live hogs, 
aud were in the act of dragging out 
e‘eht dead ones—the fattest of the 
bunch. The shipper examined each 
carcass very carefully, and remarked 
to himself: 

“Can’t find a single bullet hole.” 
Then, as an afterthought, ‘“That’s 
funny, and I didn’t hear any shots, 
either.” 

Accident Frequency 
(Continued from page 17.) 
only 103. It was also pointed out that 
the scarcity of labor has created a new 
ecendition which needs careful watch- 
ing. So many inexperienced and old 
men are being employed that an in- 
crease in the accident frequency would 
not be unexpected. 
Another speaker suggested man-hour 
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W, R. WILLS, Vice-Pres. 
The National Life and Accident Insurance Company 
NASHVILLE, TENNESSEE 


Industrial, Life, Health and Accident on 
in ONE policy 


C. R. CLEMENTS, Sec, & Treas. 








as the basis for gathering and stand- 
ardizing accident statistics. The man- 
day has been advocated but it should 
be remembered that some men work 
twelve hours while others work but 
seven or eight. As a standard of what 
should be included as an accident, the 
best was thought to be all lost time 
accidents, counting time from the be- 
ginning of the next hour after the one 
in which the man was injured. Hav- 
ing the number of man-hours and the 
number of accidents one can figure the 
number of accidents per thousand man. 
hours worked and have a comparable 
result. 

What Charge for a Fatal Accident? 

Another feature to be considered is 
the amount of time charged for the 
fatal accident. Some suggest that the 
full life expectancy of the injured man 
be charged. Another, and _ perhaps 
more reasonable basis, is to charge 
the length of time for which compensa- 
tion is allowed, on account of the fatal 
accident. This would work out in com- 
paring all mills that are working un- 
der the same law but would not be 
practicable for those working under 
the various laws now in force. 

J. A. Cousins, of Chicago, pointed out 
that eighty per cent. of the men drafted 
have been found physically defective, 
lurgely due to industrial accidents. 

Thursday, sectional meetings will be 
held by the electric railway, foundry, 
mining, paper and pulp, public utilities, 
steam railroad, woodworking, health 
service and the iron and steel groups. 
Friday the automobile, governmental, 
marine and navigation, textile, car 
builders and a few other continued sec- 
ticnal meetings will be held. 

Collision Data 
(Continued from page 17.) 
ther subdivided into five groups of . list 
price (see code). 

7. Territorial Divisions Within State. 
No experience is required on differen- 
tial territory. Within States the ex- 
perience shall be reported for the 
following subdivisions: 

(a) Each city of 200,000 population 
and over. 

(b) Remainder of State (this division 
to include “differential territory”). 

8. Data Required. The experience 
shall include the following data: 

(a) Exposure. 

(b) Losses paid, including allocated 
claim expenses. 

(c) Losses outstanding, including al- 
located claim expenses. 

(d) Total losses incurred, including 
allocated claim expenses. 

Note: In order that the experience 
of each company may be_ properly 
loaded for unallocated expenses, each 
company is requested to report to the 
bureau the percentage loading it con- 
siders should be applied for this pur- 
pose to the total incurred losses (in- 
cluding allocated expenses) reported. 

Blanks upon which this experience is 
to be reported are now available for 
distribution. Copies of these blanks 
are attached for your information. We 
assume that the average company will 
require blanks for reporting all the ex- 
perience as shown below: 

If made out in duplicate 
Number Number 
required required 
for each for country 

State. asa whole. 


Liability experience.. 12 250 

Property damage ex- 
ee 12 250 

Collision experience... 8 40 





——— 
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CASUALTY AND SURETY POINTERS 





A branch manager of the 


Salvage American Surety Co. tells 
Wins of a $6,500 appeal bond for 
Out a firm that dealt in land 

and cattle. Continuing he 
said: 

“The firm showed, at that time, a 

large amount of assets with a net 


credit of over $100,000, 
ver fied by Dun & Co., who also spoke 
of the said firm in high terms. At 
that time compulsory court bonds were 
not taboo, and the bonds was looked 
upon as a safe and sane proposition. 
Still, however, having some experience 
in this line of bonds, we kept our ear 
to the ground as to the parties in 
question and later judged it wise to 
file a transcript of the judgment in two 
of the counties in which the principals 
have large holdings of lands, mort; 
gaged though they were. This was 
done quietly and we simply ‘sat tight’ 
and waited the march of events. More 
recently the holder of the first mort- 
gage of the lands in one of the coun- 
ties above referred to purchased said 
lands and thus unwittingly merged his 
mortgage in the title to the lands, mak- 
ing the judgment a first lien on the 
lands in question. Recently the hold- 
er Of the judgment insisted on pay- 
ment by our principals on the appeal 
bond, refused to accept promises of 
offers of payment and applied to us as 
surety on the bond for same. We ac- 
cordingly wrote the home office for a 
voucher to cover said judgment. Be- 
fore this voucher was received immedi- 
ate payment became necessary because 
of certain legal matters, and execution 
under the judgment was consequently 
issued by our attorneys. We got in 
touch with the present owner of the 
land, and, after a full explanation of 
the position which we held and a 
showing of how non-payment of the 
judgment would bring extra cost and 
expense upon said party, he came to 
time and paid the judgment and costs, 
and our attorneys’ fees in full, thus 
relieving us of all liability and giving 
us the pleasure of returning the vouch- 
er from the home office, which arrived 


which sum was 


a day after the race had been won 
by salvage. 
“It pays, therefore, to keep your ear 


to the ground or be on the lookout if 
at sea on any case; for nothing hurts 
a manager more than to find claims 
paid cutting into net result at the close 
of his year of work.” 


* A - 

The American Bonding 
Advice to Co. gives the following 
Bonding advice regarding bond 
Agents forms: 


Watch your bond forms. 

Be sure that they are free from am- 
biguity. 

Let them express only the liability 
which the surety is expected to assume 
and for which it is paid. 

Do not voluntarily assume in behalf 
of the Company liability to third parties 
where the obligee himself is not liable. 

Where bonds are not statutory in 
form, use the Company’s standard 
forms, complete if possible. 

If this is not possible, insert provi- 
sions for notice of default and time 
limit for suit. 

Provide that in case of suit against 
the surety the principal shall be made 
a party defendant. 

In the case of special fidelity bonds, 
this condition may be qualified with 
the statement “provided he can with 
reasonable diligence be found.” 

This qualification should be made 
because claims on fidelity bonds are 
frequently due to the absconding of 
the principal, and it would be unfair 
to ask the obligee to accept a bond 
without this qualification. 


The General Accident 
Advice says that in report- 
About Burglary ing claims agents can 
Claims be of considerable 
service if when re- 
ceiving the first report of a loss they 
will obtain as much information as is 
possible as to the cause, the probable 
amounts, the full description of the 
article missing, the names of any per- 
sons who may be implicated, and any 
other detail which may lead to re- 
covery. ‘The assured should be noti- 
fied to give this information to the 
police at once not alone to comply 
with the policy condition, but to put 
in motion, at the earliest possible mo- 
ment the machinery to trace the 
thieves and to recover the property 
stolen. 

If a claim of the so-called ‘“‘mys- 
terious disappearance” nature arises, 
give the Company a detailed account 
of the assured’s reason for believing 
the loss was caused by burglars or 
thieves leaving no trace of their pres- 
ence. Many times when the Company 
questions these claims and are then 
advised, after the harm has been done, 
that certain conditions, of which the 
Company should have been informed 
earlier, have been found to be of aid 
in determining its liability. 

“Give us these facts at first and 
avoid the ill feeling which may be 
caused by a denial of liability when it 
is not in order,” the Company says in 
the General's “Review 

‘In completing the 
tevmining the amount to 
asents should have the assured 
derstand that depreciation is not 
unreasonable requirement. Use, and 
often more so, lack of use, will de- 
crease the value of nearly all house- 
hold property. Certain jewels have 
increased in value, which we consider 
when adjusting claims. The proper 
avplication of the right of the cor- 
roration to depreciation will do the 
assured no injustice. 

“We expect claims—our policy 
provides for them. When a claim is 
just and there has been reasonable 
ccmpliance by the assured with the 
policy conditions, immediate notice 
to the corporation or its agent and 
the police, the filing of the proof of 
loss form in proper time, and the sub- 
nmitting of reasonable proof of value, 
the corporation meets its obligations 
willingly. 

“The prompt payment of claims is 
our biggest advertising medium, and 
when advantageously used by agents, 
brings best returns. A satisfied 
client wfll give the names of friends 
whom you can interest in this protec- 


proof and de- 
be claimed 
un- 
an 


t:on; in many instances he himself will 
sell the policy for you by his recom- 
mendation. If his loss has been re- 
ported in the newspapers a letter 
from him telling of his satisfaction 
will make a complete argument for 


this insurance. Use your claim set- 
ticements to build up the business.” 





The Travelers Insurance Company 
announces that Alvin C. Bonnet, who 
has been a special agent at Detroit, re- 
ported at Columbus on August 29 and 
became manager of the compensation 


and liability departments and for the 
indemnity company in that district on 
September 1, succeeding Irvin Fox who 
will remain with him for a week or 
ten days. 





TOWNER AWAY 
R. H. Towner, of the Towner Rating 
Bureau, 62 William Street, is spending 


a month away from business. He is 
expected at his desk on September 15. 
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“DIXIE AUTO POLICY” 
THE LAST WORD IN MOTOR INSURANCE 


Surplus and Reserves to Policyholders........$1,526,022.81 


GEORGIA 
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The METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 


CHARTERED 1874 


Plate Glass, Burglary, Accident and Health Insurance 


EUGENE H. WINSLOW, President 
S. Wm. Burton, Sec. 


RELIABLE AND ENERGETIC AGENTS WANTED 


47 CEDAR STREET 


Alonzo G. Brooks, Asr’t Sec. 








HEAD OFFICE 


CHICAGO 
F. W. LAWSON 


General Manager 
Liability, Accident, 
Burglary, Boiler and 
Credit Insurance 


THE SIGN OF GOOD CASUALTY INSURANCE 





Established 1869. 


London Guarantee & Accident Co., Ltd. 


OF LONDON, 


F. J. WALTERS 
Resident Manager 
55 JOHN STREET 
New York 


Elmer A. or & Co. 
145 Milk St., Boston 
Resident Managers 
New England 


ENGLAND 











Service Contracts 
of of 
Quality Superiority 
to to 
Policy Holders Representatives 
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THE NATIONAL 
of DETROIT 





Eastern Dept. 
100 William St. Pacific Bldg. 
New York San Francisco 
Northwestern I ept. 
Palace Bldg. 
Minneapolis 


Western Dept. 











Denying Liability 


A conversation heard in the office 
of our vice-president and general coun- 
sel, between Mr. William R. Martin, 
executive special representative, and 
Mr. Albert Sabath: 

Mr. Martin: “Mr. Sabath, will you 
please O. K. this expense account?” 

Mr. Sabath: “What is this item of 


$7 here marked ‘entertainment’?” 

Mr. Martin: “Why—I got to playing 
cards with our agent and I was un- 
lucky so that I paid for the evening's 
entertainment.” 

Mr. Sabath (running a blue pencil 
through the $7 item): “I am sorry, Mr. 


Martin, but this is one case where the 
Company will have to deny liability on 
the grounds that it is not covered in 
the policy of the Company.”—The 
Fieldman. 


BROKERS 


NEW policies with ORIGINAL 
features inaugurate our 
appointment as 
New York Headquarters 
of the Commercial Accident 


and Health Department of 


CONTINENTAL 
CASUALTY COMPANY 


H. G. B. Alexander, President 


J. N. 8S. BREWSTER & CO., Inc. 
55 Liberty Street, New York City 
Phone, Cortlandt 8730 





ONE HURT EVERY 90 SECONDS 


According to the annual report of 
the New York State Industrial Com- 
mission, there were injured daily in 


this State an average of one thousand 
working men for each working day dur- 
ing last year. Of the injured, all re- 
ceived medical and surgical attention, 
sixty thousand collected compensation, 


and the total cost was $12,000,000, or 
an average of $1,000,000 a month. 


Of the sixty thousand compensated 
cases, 1,200 were fatal. Of the others, 
disability ranged from two weeks to 
life. Medical attention itself called for 
a monthly expenditure of about $300,- 
000, or approximately one-third of the 
entire total disbursement. The aver- 
age weekly compensation of those who 
collected compensation was $9. The 
total number of men injured was 325,- 
000 of a total employed that exceeded 
2,000,000. 








20 THE EASTERN 


UNDERWRITER 


September 14, 1917. 











The Columbian National Life 
OF BOSTON 
ARTHUR E. CHILDS, President 
A CHANGE may be necessary to realize your ambition 
Think a minute—then write 


WM. H. MASTIN FRANK D. LOMBAR 
SUPERINTENDENTS OF AGENCIES 

(West of the Mississippi). (East of the Mississippi). 

SYMES BUILDING 77 FRANKLIN STREET 

DENVER, COLO. BOSTON, MASS. 


DARL D. MAPES, Superintendent of Accident Agencies 
77 FRANKLIN ST., BOSTON, MASS. 
The service of a high grade Accident Department will also be offered so 


that you will not have to broker your Accident business to avoid violating 
your Life insurance contract. 
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American Central Life 


Insurance Company 
INDIANAPOLIS, INDIANA 
Established 1899 
All agency contracts direct with the company 


Address: 


HERBERT M. WOOLLEN, President 








THE -LIVE-LIFE-INSURANC 
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Jos. D. BOOKSTAVER 


76 William St., see 230 Grand St. 


Generel Agent 
Tue Traverens Insuaance Co. New York 
of Herthord. Conn. 


















































WORTH KNOWING 


Suppose that you are insured in the United Life and Accident Insur- 
ance Company of New Hampshire for $s5,00c under the Company’s Triple 
Indemnity Plan, what does your Policy guarantee to do? 


ANSWER: 

FIRST, it guarantees that in case of death from any cause, $5,000, the face of the 
Policy, will be paid. 

ECOND, that in case of death from any ACCIDENT, $10,000, or DOUBLE the 
face of the Policy, will be paid. 

THIRD, that in case of death from certain SPECIFIED accident, $15,000, or THREE 
TIMES the face of the Policy, will be paid. ; 

EVT THIS IS NOT ALL. The Accident Disability Endorsement FURTHER guar- 
antees that in case of total disability as a result of accidental injury, the Company 
will pay direct to YOU at the rate of $50 PER WEEK during such disability, but not 
to exceed 52 weeks, after which the weekly indemnity will be at the rate of $25 PER 
WEEK throughout the period of disability. Can insurance do MORE? And why 
should any man be satisfied with a policy that would do less? The cost is low. 

Agents wanted in Maine, New Hampshire, Vermont. Connecticut, Pennsylvania, 
North Carolina, South Carolina, Tennessee, Georgia, Delaware, Maryland, Mississippi, 
Kansas, Missouri, An opportunity for Life Insurance Salesmen of ability. Address: 


United Life and Accident Insurance Co. 





In addition to the ordinary forms of life insurance 


THE EQUITABLE 


makes a specialty of the following: 


Insurance to protect business firms and corporations, under a corporate 
form of policy. 





Group Insurance, by which employers protect families of employes. 





A flexible contract, known as the Convertible Policy, which can be 
converted by the Insured into an Ordinary Life, Limited Payment Life, 
or Endowment Policy. 





A Bond issued without medical examination giving the investor an income 
for his declining years. 

A new policy is offered under which the insurance 
is DOUBLED if death results from ACCIDENT. 
This policy also embodies the following advantages if 
the person whose life is insured becomes totally 
and permanently disabled: 


1. Thereafter the Equitable will carry the insurance 
—The Insured will have nothing further to pay. 

2. The Equitable will pay the Insured an annual income 
for life equal to one-tenth of the face of the policy. 


3. Upon the death of the Insured the full amount of the 
insurance will be paid to the Beneficiary (or double the 
amount if death is due to accident) without deduction on 
account of the income paid to the Insured while living. 


(See the policy for conditions and details.) 
For Agency Openings Address 


WILLIAM E. TAYLOR, 


Superintendent of Agencies 


THE EQUITABLE 


LIFE ASSURANCE SOCIETY OF THE U. S. 
120 BROADWAY, NEW YORK 








|__Home Office, United Life Building - Concord, New Hampshire 











Capacity For Local Agents 


You can use our capacity as your own to take care of additional business 
beyond the capacity of admitted Companies. 


Our capacity is as high as $150,000 on a single risk with immediate binders 
and 10% commission to brokers. Guaranteed Underwriters. Use our special 
Surplus Line Department. Special liberal policies for Baggage Insurance. 


MARSH & MCLENNAN 


Insurance Exchange, Chicago 
» Cedar St. 1015 California St. 14 Superior St. Nicollet Ave. 
VER bbruta 


EW YORE DEN INNEAPOLIS 
Ford Bld 17 St. John St. 23 Leadenhall St. 
DETROI MONTREAL LONDON 


THESE OFFICES GIVE YOU THE BEST THERE IS IN INSURANCE SERVICE 




















PURELY MUTUAL THE CHARTERED 1857 


Northwestern Mutual Life Insurance Co. 
MILWAUKEE, WISCONSIN 
GEO. C. MARKHAM, President 


Insurance in Force, $1,505,464,984 


SATISFIED POLICYHOLDERS each year apply for over 35% of the 
new insurance issued. 


POLICIES MOST FLEXIBLE AND EASY TO SELL 
Complete Agency Protection: 
Enforced Anti-Rebate and No-Brokerage Rules 
Write GEO. E. COPELAND, 


Investigate 4 
before selecting your Supt. of Agencies, 
Company Milwaukee, Wis. 























